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DISCLAIMER

‘This communication is being made in respect of the proposed morger transaction involving Churchill 1l and Skillioft. €hurchill 11 has filed a registration staternent on Form §-4with the SEC, which includes o provy statement of Charchill 11 and & prospectus of Churchill 11, and
Churchill 11 has filed and will file other documents regarding the propased transaction with the SEC. A definitive praxy siatementipraspectus will alsa be sent 1o the stockholders of Churchill T1 and skillsoft, seeking any requi ckhokler appreval. Before making any voting or
investment decision, investors and secarity holders of Churchill 11 and Skillsoft are urged 1o carefully read the entire registration statement and proxy statement/prospectus and any other relevant dwumms filed with the SEC, as well as any amendments or supplements 1o these
documents, because they contain important information abeut the pmpuu{ lrlnsru:rmn. The documents filed by Churchill 11 with the SEC may be obtained free of charge at the SEC’s website at www.sec.gov. In addition, the documents filed by Churchill 11 may be obtained free
o[ﬁhm from Churchill 1 at i can be ehtained free of charge from Churchill 11upon wrinen request to Churchill Capital Comp 11, 640 Fifth Avenue, 12th Floor, New York, New York 10019, Atin: Sesretary, of by
calling (212) 380-7500.

Churchill 11, Skillsoft and certain of their respective directors and executive officers may be deemed 10 be participants in the solicitation of proxies from the stockholders of Churchill 11, in favor of the approval of the merger. Information regarding Churchill 11's directors and
executive officers is contained in Churchill 11's Annual Report on Form 10K for the year ended December 31, 2019 and its Quarterdy Report on Form 10-Q for the quarterly periods ended March 31, 2020, June 30, 2020, and Seprember 30, 2020 which are filed with the SEC.
Additional information regarding the interests of those participants, the directars and executive afficers of Skillsoft and other persons wha muy be deemed participants in the transaction may be obtained by reading the registration statement and the proxy statement/prospectas
and other relevant decuments filed with the SEC. Free copies of these documents may be obtained as described in the preceding paragraph.

‘This comrunication does not constitute an offer to sell or the solicitation of an offer to buy any securities or a solicitation of any vote or approval, por shall there be any sale of any securities in any state or jurisdiction in which such offer, solicitation, or sale would be unlawful
prior to registration or qualification under the securities laws of such ather jurisdiction.

This comemnication contaias forward-loaking statements

in the meaning of the Private Securities Litigation Referm Act of 1095 including, but not limited to, Churchill 11, Skillsoft's and Global Knowledge's expectations or predictions of future financial or business

or it d-lacking are inherently subject to risks, inties and ions, Generally, that are nat historical facts, w:hdmw statements concerning our possible or assueved future actions, business strategies, events or results
aof , are d-looki These raay be preceded by, followed by or inchude the words “believes,” “estimates,” “expects,” “projects,” “farecasts,” “nsay,” “will” “should* “secks,” "plans,” “scheduled,” “anticipates” or “intends” or similar expressions.
Sucb i :mm risks and imties that may canse actual events, results or performance to differ manerially from those indicaned by such statements. c:min of these risks are identified and discussed in Churchill 11's Form 10-K for the year ended

December 31, 2019 uln‘llr Rigk Factors in Part 1, Item 1A and in the registration statement on Form S-4 discussed above. These risk factors will be impontant 10 consider in determining future results and should be reviewed in their entirety. These forward-looking statements are
expressed in good faith, and Churchill 11, Skillsoft and Glabal Knowledge believe there isa reasonable basis for them. However, there can be ne assurance that the events, results or tremds identified in these forward -looking statements will ocour or be achieved. Forward-looking
statements speak only as of the date they are made, and none of Churchill 11, Skilkaft or Global Knowledge is under any obligation, and expressly disclaim any obligation, 10 update, alter or otherwise revise any forward-looking statement, whether as a result of rew information,
future events or othenwise, except as required by law. Readers should carefully review the statements set forth in the filings, which Churchill 1} has filed or will file fron time to time with the SEC.

In addition to factors previcusly dischosed in Clmchﬂl 10's filings with the SEC and those identified elsewhere in this communication, the fallowing factors, among others, could cause actual results to differ materially from forward -looking statements or historical performance:
nlsnlnyhn meet the closing conditions to 1l illsoft mug!( inchsding nppmu:l by stockholders nlchm:lnll 11 and Skillsoft, and the Global Knowledge merger on the expected terms and schedule and the risk that regulatory approvals required for the Skillsoft merger and the
Global Knowledge merger are not obtained o biained subject t that are not antisipated; delay in closm. the Skillsoft merger and the Global Knowledge merger, failure to realize the benefits expected from the proposed transastions; the effects of pending and
mm islation; fsks related 1o disrup time from engoing business operations due 10 the propased business disruption following the risks related to the impact of the COVID-19 pandeaiic on the financial condition and results of

operations of Churchill 11, Skillsoft and Ghbal Knowledge; risks related to Churchill 11, Skillsoft's or Global K s i other assaciated with mergers, acquisitions and divestisures and legislative and regulatory actions and reforms; and risks of
demand for, and acceptance of, cur pmdum and for cloud-| bami technology |nnul|5 solutions in general; our ability to compete successfully in competitive markets and changes in the competitive environment in our industry and the markets in which we operate; our ability to
develop new products; failure of our oF any breach of security; future regulatory, judicial and legislative changes in our industry; the impact of natural disasters, public health crises, political crises, or other catastrophic events; our
ability toattmct and res employees and qualified technical and sales personnek; fluctuations in foreign currency exchange rates; our ability to protect or obtain intellectual property rights; our ability to mise additional capital; the impact of our indebtedness on our financial
position and operating lle:l'hllltv' and our ability to successfully defend oursehves in legal proceedings.

Ay financial projections in this communication are forward-looking statements that are based on assumptions that are inherently subiest to signifi inties and ies, many of which are beyond Churchill 11's, Skillsefis and Global Knowledge's controel, While
all projections are necessarily speculative, Churchill 11, $killsoft and Global Jedge believe that the af ive financial i ion involves i ingh hlgi\n levels af uncertainty the further out the projection extends from the date of preparation. The
assumptions and estimates underlying the projected results are inherently uncertain and are subject 1o + wide variety of significant business, economic and competitive risks and uncertaintics that could canse scrual results o differ materially from those contained in the
projectians. The inclusion of projections in this communication should nat be reganled as an indication thar Churchill 11, Skillsoft and Global Knowledge, or their represenatives, considered or consider the projections 1o be a reliable prediction of future events.

Anaualized, pro forma, projected and estimated auebers are used for illustrative purpose only, are aat forecasts and may not reflect actaal resulis.

This fcation is not intended to be all-inchigive or 1o contain all the i that a person may in an
loaking statements concerning Ghurchill 11, Skillsaft and Global tedge, the proposed ions or ath d attributable to Churchil
statements abave.

Il 11 and is ot intended 1o form the basic of an investment decision in Churchill 11 All subseguent written and oral forward
, Skillsoft and Glokal Knowledge or any persen acting on their behalf are expressly qualified in their entirety by the cautionary

Some financial § ioa in this icatian, including Adjusted EBITDA and Adjusted EBITDA margin projections, have not been prepared in accordance with generally accepred accounting principles ("GAAP™). Churchill 11 is unable to provide reconciliations to the
moest directly comparable GAAP measures without unreasonable effort due 1o the uncertainty of the necessary information for such calculations.
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RECENT TRANSACTION UPDATES

* CY2020A results exceeded estimates at announcement

o $691M actual Adjusted Gross Revenue compared to $650-680M estimate at announcement; $163M actual Adjusted
EBITDA compared to $145-165M estimate at announcement

= Reaffirmed combined CY2021 outlook for Adjusted Gross Revenue and Adjusted EBITDA in the range of $645-675M and
$155-175M, respectively

» Received CFIUS clearance for $400M second step investment by Prosus, bringing total investment to $500M and
reiterating long-term partnership

* Prosus PIPE, in addition to expected cash on hand at the time of closing, helps substantially satisfy the minimum cash
condition in the Skillsoft merger agreement

» Plan to close transaction in June

« Exceptional new board comprised of directors who have highly relevant experience in the education, digital learning,
B2B and B2C sectors

* Building world-class management team

« Valuation significantly below market peers

skillsoft®
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VALUE CREATION OPPORTUNITY FOR INVESTORS

BUSINESS PLAN SUPPORTS SIGNIFICANT ADJ. EBITDA GROWTH

n o P e il oy 1 T o 05 % AT B R LT PRI IO e e »>
(Ad]. EBITDA; $ in M) 12022 Adi, EBITDA CAGR 1196 e
$163 $180-$220
$155-$175 _
CY2020A CY2021E CY2022E
Ad]. Gross Revenue $691 $645-$675 $675-3725
ATTRACTIVE ENTRY VALUE 15.5x
$inB) . i 68
Firm Value [ CY2022E
Adj. Revenue — I A
19.5x
12.0x
Adj. EBITDA - |
27.4%
Equity Value / CY2022E LFCF 1wz
5.6x nm
— E——
skillsoft™ 0 fomerstone [ 1g= coursera
Implied Skillseft Firm Value! $15 $33 $4.8 £10.9
Notes:

7 e 1 Based on acquisition values of Skillsoft and Global Knowledge. Transaction multiples exclude sponsor promote and transaction costs. Multiples based on midpoint of FYE 1/31/23E range. Global
sklllsoft [ Knowledge revenue reflects Gross Revenue. LFCF assumes ~70% conversion.
2 2 Based on peer CY2022E Revenue multiples Skillsoft firm value based on acquisition values of Skillsoft and Global Knowledge.
Source: FactSet. Market data as of 4/30/2]. 5
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OVERVIEW
CHURCHILL CAPITAL

WHO WE ARE

A unigue model,
the first GP team
focused purely on
public equity
vehicles

Creating value by
leveraging the active
engagement of high
performing Fortune
500 CEOs

A pioneerin public
equity vehicles for
scale investments

A track record

profitable, growing
businesses of scale

of acquiring proven,

A competitive edge
in global sourcing

The demonstrated
best partner for
prospective targets

skillsoft™

THE CHURCHILL COMPANIES

ASSET BCIaﬁvate' SiMultiPizn [ —

Vehicl CHURCHILL CHURCHILL CHURCHILL
ehicle CAPITALI CAPITAL III CAPITAL IV

Acquisition

e January 2019 July 2020 Februany 2021

Churchill Paul Calant &  Alan Mulally &

Partner LEESERE Bill Veghte Bill Veghte

Equity Value  $18B 78 $34B2

Firm Value $21B e’ $30B2

CHURCHILL CHURCHILL CHURCHILL CHURCHILL

CAPITAL [T CAPITAL V CAPITAL VI CAPITAL VII
skillsoft*

Raised Jun. 2012 Raised Dec. 2020 Raised Feb. 2021 Raised Feb. 2021

$690M $500M $552M $1.38B

Hote:

1 Basad on value at close.
2 Prafarma for Churchill transaction.
Source: FactSet Market data as of 4/30/21.
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CREATING

THE NEW SKILLSOFT

PURCHASE COMBINED CAPITAL OWNERSHIP> PARTNERS TIMING
PRICE ACQUISITION STRUCTURE
MULTIPLES™M
50%
SKILLSOFT ADJ. REVENUE PIPE PROXY FILED /
$1.3B 2.2X $53°M CHURCHILL CAPITAL JANUARY 25
GLOBAL KNOWLEDGE ADJ. EBITDA NET DEBT OF * 3%
EXPECTED
$233M 7.6 $ 62M - CLOSING /
2021
LEVERED FREE CASH FLOW ADJ.EBITDA ** p— \ Q
5.6Xx 0.3x I prans
Churchill PIPE  Skillsoft
Share-
holders
Motes:

1 Based on acquisition values and FYE 1/31/2023E financials. Transaction multiples exclude sponsor promote and transaction costs. LFCF assumes ~70% conversion.

2 PIPE subject to certain conditions. Includes $400M second step investment by Prosus - CFIUS approval received on 5/3/21
g e 3 Based on FYE 1/31/2023E Adj. EBITDA midpoint :
skillsoft® s Debtinciudes Skilisoft debt and et pro forma for Global Knowledge transaction,

1. Assumnes no redemptions,

5 Excludes impact of warrants, management equity, and pertion of Founder Shares unvested and revested at $12.50 share price.
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&
INTRODUCTION TO \4
PROSUS GROUP Prosus
COMPANY OVERVIEW INVESTMENT PHILOSOPHY
A global consumer Building leading Listed on Euronext ol N EOSO-TIR POCUs
internet group and companies in high Amsterdam R S el ananain i =
_ 4 - g. Partnering with
onehof‘tihe Ia.rgest growth sectors. (AEX:PRX). based investing based Strong, hands-on entrepreneurs over
Fe:hno %‘mﬁom on deep industry support based on the long term to build
Iyt Word. insights technology expertise sustainable businesses
+ Early investor in + EdTech + Europe’s largest (sometimes for

including Tencent
and Delivery Hero

global tech leaders,

+ Food delivery
* Online classifieds
* Payments & fintech

consumer internet
company

+ Included in the
EuroStoxx-50 index

Top 10

CLOBAL CONSUMER
INTERNET GROUP

1.5B+

USERS CLOBALLY

$175B+

MARKET
CAPITALIZATION

decades)

LEADING EDTECH INVESTOR

M Udemy

[code]cademy

& ERUDITUS

¥ Expcumvi Epucamion

SOLOLEARN

5 L4
Skl"SOft" Source: Prosus Group, FactSet. Market data as of 4/30/21
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A STRONG FOUNDATION
TO BUILD FROM

POWERFUL ‘AT SCALE' FOUNDATION SIGNIFICANT PROGRESS AND IMPROVEMENTS
* Industry leading content library = Strengthening capital structure:
- Strong technology platform (Percipio) o Balance sheet restructure reduced debt by $1.5B

o Planned refinancing of existing bank loan at closing

* LarpEEntEipri=e EUStHmEr mHse expected to reduce interest expense further

« Recurring revenue stream ’ "
9 + Brought on new committed and long-term investors —

received CFIUS clearance for $400M second step investment
by Prosus, bringing total investment to $500M

WHAT WE NEEDED TO FIX
» Hired new CEO and building world-class management team

* Cerleveragead balamcs shest « Strengthening Technology & Development offering with

« Leadership gaps Global Knowledge acquisition

* Loss of share in Technology & Development = CY2020A results exceeded estimates at announcement for
annual recurring revenue, order intake (bookings) and

» Under-investment in customer acquisition 5
2 adjusted revenue

skillsoft™ 5
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JEFF TARR
TO LEAD THE NEW SKILLSOFT

EXECUTION EXPERIENCE BOARD EXPERIENCE

@ Oitaiciobe [ HOOVERS EICEB [§] rHOSTR DSST

PUBLIC SCHOOLS

» Former CEO of

Al Meaningfully Grew DigitalGlobe's Business History of Creating Value for Shareholders
DigitalGlobe and (Digital Globe's revenue over tenure; $in M) {IHS's revenue over tenure; $ in M)
Hoover's

* Former President &
COO of IHS
CAGR 18%

CAGR 18%

>

201A 2017A 2005A 2010A

ski"soft".' Source: DigitalGlobe, Maxar Technologies and IHS filings, public information and FactSet
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ILLUSTRATIVE TIMELINE TO CLOSE

skillsoft®

EVENT

CFIUS APPROVAL OF PROSUS $400M SECOND
STEP INVESTMENT

10-K/A AND S-4/A FILINGS

EXPECTED S-4/A EFFECTIVE DATE

STOCKHOLDER REDEMPTION DATE / VOTE
AND TRANSACTION CLOSE

EXPECTED DATE'

COMPLETED MAY 3

COMPLETED MAY 13

MAY

JUNE

Note:
1For illlustrative purposes only. Timing subject to change.
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THE NEW SKILLSOFT

01

An attractive
market
opportunity
without a
clear leader

skillsoft™

02

Building a
global
leader from
a strong
foundation

03

A powerful
platform
for further
M&A

04

An attractive
investment
opportunity
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AN ATTRACTIVE MARKET OPPORTUNITY

LARGE MARKET GROWING MARKET STRONG SECULAR

GROWTH DRIVERS

TOTAL ADDRESSABLE MARKET Global Professional eLearning TAM? = Growing skills gap globally

GLOBAL PROFESSIONAL ELEARNING'

forecasted to grow 10% p.a., with
market spend growing 13-14% p.a.

283 » Corporate / C-Suite focus on
/ workforce development/

U.S. PROFESSIONAL LEARNING? / $4GB

+10% pa. upskilling

White

$13°B ek * Shift from insourced

$288 to outsourced training

GCLOBAL PROFESSIONAL LEARNING?

i : = Shift from classroom
$3°°B | . Market to digital training

Spend*
13-14% p.a.

2020 2025 « Acceleration by COVID-19
and work-fromm-home

skillsoft™

Notes:

1 Clobal professional eLearning includes compan]y purchased, self-paced online learning across Skillsoft's core segment and other segments.

2 Professional learning includes eLearning as well as internal and third party courses and content (both online and in persen), excluding tuition reimbursement and related spend.
3 TAM: Total Addressable Market, including company spend and incremental whitespace from adoption of eLearning, new use cases, and shift from in person to online.

& Market Spend: Estimated spend on outsourced professional eLearning by organizations

Source: Third party consultant market research report. Tvton Partners, Crand View Research,
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MAJOR CUSTOMER SEGMENTS REMAIN HIGHLY
UNDERPENETRATED

ROBUST HEADROOM AVAILABLE ACROSS CUSTOMER SEGMENTS WITHIN THE U.S.

U.S. PROFESSIONAL ELEARNING TOTAL ADDRESSABLE MARKET?, 2021F Total Addressable

$inB Market represents value
Total = $10B of the market in which
1005 (628B Global) new Skillsoft

participates, including

80% unpenetrated portion
that can adopt online

esle learning.
60%
40%

Avercage
penetration is
20% ! ~30%, yielding

market spend* of
[ B
0%

Compliance® Business Skills  Leadership IT skills Other Content?

Notes:
1Includes generalized Legal Compliance and Empl Health and Safety.
2 Other content contains Sales & Customer Service, Product, and Profession & Industry specific content.
. b.h 3 TAM: Total Addressable Market, including company spend and incremental whitespace from adoption of eLearning, new use cases, and shift from in person to online
sk“lsoft_ 4 Market Spend: Estimated spend on cutsourced professional eLearning by organizations. 15
Source: Company market sizing moedel based on US. census, market and internal revenue analysis, and primary research and interviews.
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FRAGMENTED MARKET SPACE WITHOUT A CLEAR LEADER

NO OTHER CORPORATE DIGITAL LEARNING
BUSINESS WITH >$500M OF REVENUE

New skillsoft® I SKILLSOFT
$500M REVENUE IS THE LARGEST
W upaciTY * 7 OpenSesame @ l pLAYER FOCUSED
" PRIMARILY ON
Linked[ Learning ~ CROSSKNOWLEDGE THE ENTERPRISE

Q) seoLearning  COUrSErd  OREILLY

BIZ ) LIBRARY M Udemy @iX

skillsoft™
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A NEW AND INSPIRING DIRECTION
THAT BUILDS ON OUR STRENGTHS

OUR AMBITION

‘To create a future-fit workforce skilled and ready for the jobs of tomorrow’

WHERE WE PLAY
We upskill the global workforce across

three core segments... ...by providing engaging . )
(Leadership & Business Skills, digital learning & development ..to enterprise clients globally
Compliance solutions...

and Technology & Development)

HOW WE WIN
01 02 03
CONTENT PLATFORM GO-TO-MARKET
Packages of ‘best of breed’ content to An advanced tgchnologydriven A world-class enterprise sales capability
enable compelling learning journeys platform that delivers seamless and

engaging learner experiences

skillsoft™ o
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WHERE WE PLAY: UPSKILLING THE GLOBAL WORKFORCE
ACROSS THREE CUSTOMER SEGMENTS

LEADERSHIP & TECHNOLOGY &
BUSINESS SKILLS DEVELOPMENT

CUSTOMER Enable leaders and organizations Stay ahead of rapid technology changes Foster a sustainable, safe, respectful,
VALUE to thrive in a digital world inclusive environment compliant with
PROPOSITION evolving regulations
:.léilli'ls:;ﬁ's Strategic hook into enterprise agenda Major customer and growth opportunity ~ Supports customer retention
PORTFOLIO #1
CLOBAL
LEADER
SKILLSOFT #1
POSITION
i HARVARD PLURALSIGHT JupaciTy SAIGLOBAL TRALIANT
Linked[l} Learning SHiYARR @ L Wubac E
COMPETITIVE P
LANDSCAPE P \J A F >\ 3
4A udemy coursera OREILLY {A udemy NAVER. LRN

- g
SkI"SOft' Note: Skillsoft market position for self-paced professional eLearning based on estimates of competitor revenue and segment revenue allocations. 18
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HOW WE WIN: CONTENT
BREADTH OF OUR OFFERING WILL DRIVE GROWTH

22

PERCENTAGE POINT

HIGHER DOLLAR LEADERSHIP &
RETENTION BUSINESS SKILLS
RATE' AMONG

CUSTOMERS

PURCHASING

3 PRODUCTS V5.1

TECHNOLOCGY &
DEVELOPMENT

COMPLIANCE

Unique opportunity to create global leader

The breadth of our offering is the #1 reason we
win with customers

Supports learners with a unified platform,
consistent pedagogy and more complete
learning journeys

Creates opportunities for cross- and upsell

Drives higher retention

skillsoft™

Mote:
1 Covers Q4FY2017 through Q4FY2021.
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HOW WE WIN: CONTENT
OUR CONTENT CREATES UNIQUE CROSS-SELL OPPORTUNITIES

RETENTION: CROSS-SELL:
22 percentage point higher dollar retention rate among customers Growing share of customers buying 2-3 products
purchasing 3 products’
Dollar Retention Rate Annual Recurring Revenue Distribution Cross-sell opportunities

by Number of Products Purchased

100%

1 Product 1Product

75%

2 Products

2 Products 91% 50%

3
=

% of Total Annual Recurring Revenue

% Products

3 Products 100%

BELLRERRIETIIEPS

Fiscal Quarter

2 EP Note:
skillsoft® o Q4FY2017 through Q4FY2021, »
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HOW WE WIN: CONTENT

OUR CONTENT ENABLES COMPELLING LEARNING JOURNEYS

A COMPLETE ++ WITH ORIGINAL AND A PROVEN

LEARNING SOLUTION.. . CURRENT CONTENT

180K+ 90%

Content assets in the library, Of consumption based on
reflecting significant capital proprietary Skillsoft content
investment

$100M+ 35%

Invested in content since 2017 Of active courses published in
last 18 months

LEARNING MODEL. ..

e pemE—
mMir e ol

il TR '
Massachusetts | i i
Institute of ] i
Technalogy B -

Skillsoft has conducted
neuroscience research with
MIT to ensure the efficacy
of our content

+« -THAT DELIVERS REAL-
WORLD RESULTS

Apply what they have learned

- g
Skl"SOft." Source: Skillsoft 2019 customer benchrnark study,

21
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HOW WE WIN: PLATFORM
PERCIPIO PLATFORM DELIVERS ENGAGING EXPERIENCES

2,400

COMPANIES LIVE ON PLATFORM

&x

MORE LEARNING HOURS'

BADGES ISSUED

THE PERCIPIO PLATFORM WHY CUSTOMERS CHOOSE PERCIPIO 4
» Learner focused « Easy interface NIooO/b
« Skill-based learning paths - Better engagement
o - PERCIPIO COHORT DOLLAR
« Al-enabled « Reliable tracking RETENTION RATE
- Badges, open source content, microlearning, « Integration with leading LMSs

— UP TO 29PT

INCREASE IN DOLLAR RETENTION RATE'

Note:
k'" ft".' 1 Compared to legacy platform over 18 months, increase in retention varies by guarter.
SKIISOTL. Source: Percipio.com, Skillsoft financials,
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HOW WE WIN: GO-TO-MARKET
AN UNRIVALED ENTERPRISE SALES CAPABILITY

i [ —N P i~ O.f"
SV Cawwett o centure SLTRaN <O B — 2L 70%
OF FORTUNE 1000"

Chevron

B8
¢ B Allen | Hamil D" #® Capeemini
AtoS \_) ooz | Allen | Hamilton BT (@ ® Capeeniini - i comscore - @CBS &5 B AWV
LEARMNERS WORLDWIDE*

COX ExgonMobil &) france telecom © globalpayments Google [T

Hill International 160 s

® Hitachi 25 ITvitfae  Johnson ‘52{ JPMorganChase ) L =t LUV counTries worLOwIDE

Consulting : Learning Controls KAISER PERMANENTE. ~ t0cknsEd stamms -
~600

Sun
sprint Life Financial COMBINED SALES TEAM

7" TELUS @ TOYOTA {@ verizon’ VISA yahoo/ ~98%

pencore ricon R s 34RBS SAMSUNG

REVENUE FROM BUSINESS CUSTOMERS*

5
1 Based on customers who have purchased training from Skillsoft or Clobal Knowledge inthe most recent two year period,
2 ts of lic
ar coun ers essing Skillsoft content.

. I‘.P 3
skl"s°1 t! 4 Business customers include the government 2
Source: Sample of customers of combined company.
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A POWERFUL PLATFORM FOR FURTHER M&A

More than 1,000 tuck-in acquisition targets with less than $100M in revenue

CONTENT
Complete full portfalio of learner needs
in our prioritized content areas

Enhance our capabilities
to drive learner engagement

and a few with over $100M in revenue

PLATFORM GO TO MARKET

Extend our reach into new
customer segments

skillsoft™

h

A b

.

skillsoft™

POSITIONED AS THE
BEST ACQUIRER WITH

.

TARGET ACQUISITION

CRITERIA
Contributes toward
customer segment
leadership

» Enhances learner

experience and
personalization

Can leverage existing
customer base or
distribution network

Strong Balance Sheet - Percipio Platform
Largest Salesforce in the Industry - Customer Base -
Committed Investors
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A UNIQUE OPPORTUNITY

FORS

AREHOLDER VALUE CREATION

- Enterprise subscriptions
= High operating leverage
« Low capital intensity

* Strong free cash flow
conversion

STRONG
FOUNDATION

* Robust core business
« Healthy balance sheet

skillsoft™

BUSINESS AT AN
INFLECTION
POINT

* New leadership team
with clear strategic
direction

* Percipio migration
complete by YE 2022

* Investing in Content,
Platform and Go-To-
Market

* Riding wave of
accelerating online
migration

WELL-PLACED
TO DELIVER ON
A BOLD VISION
FOR THE FUTURE

* Well-positioned to
claim global category
leadership

* Platform for
organic and
acquired growth

= Financial flexibility
to execute on
ambitious M&A
agenda
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RECAP:

WHAT ARE WE BUILDING?

OUR AMBITION

‘To create a future-fit workforce skilled and ready for the jobs of tomorrow’

We upskill the global workforce across
three core segments...

(Leadership & Business Skills,
Compliance
and Technology & Development)

CONTENT
Packages of ‘best of breed’ content to
enable compelling learning journeys

skillsoft™

WHERE WE PLAY

..by providing engaging
digital learning & development
solutions...

HOW WE WIN
02

PLATFORM

An advanced technology driven
platform that delivers seamless and
engaging learner experiences

..to enterprise clients globally

GO-TO-MARKET
A world-class enterprise sales capability




intraductian Strategy Finance

FINANCE




Introduction Strategy .w QEA

ATTRACTIVE FINANCIAL PROFILE

#1 NEW SKILLSOFT POSITIONED FOR PROFITABLE GROWTH

#2 HIGH LEVEL OF SUBSCRIPTION REVENUE WITH STRONG
REVENUE PREDICTABILITY

#3 OPERATING LEVERAGE SUPPORTS FUTURE MARGIN EXPANSION

#4 HIGH CASH FLOW CONVERSION PROVIDES FINANCIAL FLEXIBILITY
AND SUPPORTS REINVESTMENT IN THE BUSINESS

# 5 ATTRACTIVE CAPITAL STRUCTURE PROVIDES STRATEGIC FLEXIBILITY

skillsoft™
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POSITIONED FOR GROWTH: PERCIPIO MIGRATION SUPPORTS
IMPROVED REVENUE RETENTION AND MORE NEW BUSINESS

PERCIPIO VS. LEGACY PLATFORM SKILLPORT PERFORMANCE COMPARISON ($M except percentages)

$317 $315-$325 $340-$360

~ 25%

Annual Recurring Revenue

~75% on
SumTotal) Percipic
or Dual
Deploy-
ment
w— CY2019A CY2020A CY2021E CY2022E
Percipio DRRM 94% 100% 96-102% 97-103%
Dual Deployment DRR? me% 101% 96-102% - 30 customer
: \ acquisition
Skillport DRR 84% 75% 69-75% - sellers in
Percipio & DD New [—, CY2021 drive
Business Ol (Bookings) $10 $15 $¥'$30 I new loge wins
Percipio + Dual
Be ol et AR $145 $237 $288 $350 |

. 0"per(:ipi(‘_) . Dual Deployment of Percipio & Skillport . Legacy Platform Skillport

Note: Dual Ceployrment (DO) reflects customers who are paying for Percipio and Skillport platforms. Percipio reflects customers who are only paying for Percipio products.
Legacy platform Skillport reflects custormers who are only paying for legacy platform Skillport. Infermation shown reflects FYE January 3lst financials (eg. FYE 1/31/22 shawn for
OZ1E).

- g
¥ CVI03IE)
SkIIISOft' 1 Dollar Retention Rate ["DRR”) represents subscription renewals, upgrades, churn, and downgrades ina period divided by the total renewable base for such customers for 9

such period. DRR does not include new business from new custemers.
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POSITIONED FOR GROWTH: GLOBAL KNOWLEDGE HAS
STABILIZED WITH IMPROVED PRODUCT MIX

GLOBAL KNOWLEDGE SEQUENTIAL ORDER INTAKE PROGRESSION' ($M)

+ COVID-19 negatively impacted
classroomm revenue by ~$Ti5M3 B on-pemand [l virtual I classroom Training & Other
offset by ~$35M increase from $64
growth in virtual and on-
demand offerings

« Shift from classroom to virtual

driving margin improvement Global
e 2 B Knowledge
Quarterly
+ Order intake has stabilized Order Intake

and is expected to grow post- (Bookings)?
coviD

Q4 CY2019 Q1 CY2020 Q2 Cv2020 Q3 CY2020 Q4 CY2020

Motes:
1 Information shown reflects FYE January 31st financials (ea, FYE 1/31/21 shown for CY2020).
2 Order intake [Bookings) represents confirmed orders, subject to cancellation and/or re-booking under the Clobal Knowledge cancellation and re-booking policy, for the fonward

g
skillsoft® | 2 montnperico . _
3 Based on change intotal Classroom Training and Other revenue from CY20194 to CY2020A (FYE January 31st financials). Global Knowledge revenue reflects Grass Revenue.
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CY2020 RESULTS ABOVE PRIOR ESTIMATES

et oy $300-$310 WAk
ORDER INTAKE $625-$650 " 66D
ADJUSTED GROSS REVENUE? $650-$58° $691

ADJUSTED EBITDA? $145-5165 $163

Note:
1 CY20204 reflects 1/31/21 financials for Skillsoft and 1/1/2] for Clobal Knowledge. Audited Skilisoft financials for FYE 1/31/21 filed in Amended S-4 on May 13, 202
2 CY20204 Adjusted Gress Revenue of $691M represents Skillsoft results for FYE 1/31/21, $474M (page 150 of Amended S-4) + Global Knowledge results for the twelve months
s ended 1/1/21: net revenue of $190M (page 203 of Amended S-4) plus reseller fees of $27M (pages 208 and 213 of Amended S-4).
k'" ft » 3CY20204 Adjusted EBITDA of $163M represents Skillsoft results for FYE 1/31/21, $145M (page 151 of Amended 5-4) + Global Knowledge results for the twelve months ended 1/1/21,
S | SO . $18M [page 200 of Amended S-4). 3




NEW SKILLSOFT POSITIONED FOR GROWTH

2 | Actuals 00| | Outook |
[—Cvzoz0n | [—cvzoze ] [ a0z |
+ Order intake
777 710-$ 7 o : ; ;
= $669 $650-$690 $710:4760 Percipio migration -> retention
DR improverment (stabilizes core
INTAKE P ( = )
(BOOKINGS) Sales realignment and 30 new customer
acquisition sellers: focus on new business
GK stabilization: COVID rebound and
$808 migration to digital
$69] $645-$675 $675-5725 e
:D’- f";:’ss Cross-sell driving new revenue and
BV retention
High single digit order intake growth in 2022
approaching industry growth rate
$219 $180-$220
£163 $155-$175
ADJ. EBITDA* i )
target long-term Adj. EBITDA margin
driven by revenue growth and operating
leverage
AD3J. EBITDA i £
MARGIN 27.0% ~238.5% 2£-26
\Iolc PrL cur_‘ eve § w ol Order Intake / Revenue for rlﬂllsu" Content and SumTotal Reconciliation of non-CAAP al measures provided in appendix
5 | Knowledge. CY20204 reflects /31214 financials for Skillsoft and 11/214 for Global Knowledge.
E Janua 1.3151 financials (e.g, FYE 1/31/22E shi 21E).
3CY20 ’U.n Adjust 1055 Revenue of $691M represents 5k|l|90'{ r(M.LlI[‘-j for FYE 1/31/21, $474M (page 150 of Amended 5-4) + Global Knowledge results for the twelve months ended 1/1/21 [Net Revenue
of 5190 -4) plus reseller fe (pages 208 and 213 of Am ended - 4r1| CY2020A Combined Net Revenue is 5474M + $190M = $664M. CY2019A Combined Net Revenue
nn': {[][¢ b 11 Revenue outlook for nAppendix
k " ft 04 Adjusted EBITDA of $163M represents S $145M [page 151 of Amended S Clobal Knewledge results for the twelve months ended 1/1/21 of $18M (page 200 of
SKIISO hmpnde{, 5-4). $15M of cost synergies expected in the after closing. runrate synergies expected by the end of the second twelve months post-close.
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HIGH SUBSCRIPTION REVENUE WITH STRONG PREDICTABILITY

SKILLSOFT

+ Subscription-based business provides
significant visibility and predictability

C¥20204 CY2022E* + subscription revenue base at Skillsoft

GCLOBAL .
KNOWLEDGE Recurring contracts with Fortune 1000

customers

Global Knowledge a mix of transaction-based -
long-standing customer relationships with
repeat buyers and growing subscription
COMBINED offerings

CY202040 CY2022E°

CY2020A1 CY2022E*

[ | Subscription Revenue M Non-subscription Revenue

skillsoft™ | oom0n efiects i

[3] & months ended 1/1/2] for Clobal Knowledge. 3
2 CY2022E reflects FY 1 ¥
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HIGH CASH FLOW CONVERSION
PROVIDE FINANCIAL FLEXIBILITY AND SUPPORT REINVESTMENT

ILLUSTRATIVE CY2022E FREE CASH FLOW BRIDGE
[$M; Cash Flow items shown as % of Adj. EBITDA)

250

$180-$220

- -
~14-18%
150 ~8-10%
100
30
CY2022E Interest Cash
Adj. EBITDA Expense, net Taxes

Note: Reflec

skillsoft® '

zes and Other Investments relate;

~15-10% $125-$155
EE
~10-14%
Capital CY2022E
Expenditures Levered Free
Cash Flow

1% of Adj. EBITDA; note

High cash conversion of 70%+ supports growth

Low capital expenditure requirements
(~3% of revenue)

Interest expense assumes $650M of debt, with
term loans at L + 500

Corporate structure allows for favorable low
teens cash tax rate

Order Intake growth will drive positive
net working capital cash contribution

Due to delayed close, restructuring costs likely
to flow into CY2022E

). CY2021E free cash flow conversion lower than for CY2022E due to restructuring costs and higher

k2
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ATTRACTIVE CAPITAL STRUCTURE AND PARTNER SUPPORT
PROVIDE STRATEGIC FLEXIBILITY

.II.I.USTRATIVE CAPITAL STRUCTURE COMMITTED INVESTOR BASE

ASSUMES NO REDEMPTIONS AND COMPLETION OF $400M SECOND STEP INVESTMENT BY PROSUS

($M)

TOTAL DEBT? $ 627
CASH?3 $ 5 6 5

NET DEBT $ 62

N
2oy eemoa . |3.X/0.3X PSS

CHURCHILL CAPITAL

i 3 ’ g = I5: S55UMES NO redem prions. R ‘
sklllsoft [ F 0 bj i t 1 w Prosus - CRIUS approval received on 5/3/21. Assumes no redemptions

= : i 4 i to management and advisors incon tion with the consummation of the contemplated transaction,
n plan.
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CY2021E OUTLOOK COMMENTARY

COMMENTARY

REVENUE Expect ~46-48% of revenue in 1H; ~52-54% in 2H

+  Skillsoft
o Primarily subscription (~90%') earned ratably throughout year
o Quarterly progression tied to change in ARR
»  Global Knowledge
o Improving revenue as year progresses and COVID impact lessens
o Majority of year-over-year growth in 2H

ADIJUSTED EBITDA Expect ~40-45% of Adjusted EBITDA in TH; ~55-60% in 2H

« Synergy realization heavily weighted to 2H
* Global Knowledge 2H revenue ramp drives higher 2H Adjusted EBITDA
+  Some offset from higher Skillsoft commissions in 4Q

. pp  HolE
skillsoft® 1 subscriptions represent ~64% of combined Skillsoft + Global Knowledge CY2020A Adjusted Revenue.




FINANCIAL OVERVIEW

($M)

skillsoft!

Cro1ea0 CY2020A7 CY2021E CYZOZ2E
2019A 20204 2021E 2022E

Skillsoft Order Intake (Bookings):

Content $347 $334°

SumTotal 138 124
Total Order Intake | $485 $458 $435 - 5450 $465 - $495
Global Knowledge Order Intake (Bookings).

Classroom and All Other $175

Virtual and On-Demand 116 Estimate at
Total Global Knowledge Order Intake (Bookings) $291 Announcement: |
Combined Order Intake (Bookings) $777 $625 - $650 i
Skilsoft Adj. Revenue:

Content $363 5344

SumTaotal 152 5130
Total Skillsoft Adj. Revenue $514 $474 $430 - $445 $440 - $470
Global Knowledge Ad). Revenue:

Classroom and All Other §182 369

Virtual and On-Demand 112 147
Total Global K Ad]. Gross $204 5218 5215 - 5230 $235 - §255 s

Reseller Fees (34) T (25) - (30) (25) - (30) Estimate at
Total Global Knowledge Adj. Net Revenue §280 UHAB0E $190-5200 _ _ __ _ S210-5226. _ _ __. + Announcement:
Combined Adj. Gross Revenue $808 $691 $645 - 3675 $675 - §725 | $650 - $680
Combined Adj. Net Revenue §774 $664 $620 - §645 $650 - $695 | V_
Skillsoft Ad). EBITDA $186 §148] Estimate at
Global Knowtedge Adj. EBITDA 35 [ £ - ——— S = Announcement: |
Combined Adj, EBITDA $219 §163 §155 - $175 $180 - $220 | $145 - $165 |
Combined Adj. Net Income $90 - $105 $110 - $145 |

Hote: CY2020A decline primarily due ta decline in classroom revenue at Global Knowledge as a resul of COVIG-13, custamer churm from Skillsoft legacy platform, and other impacts mainly atributable to COVID-

18, Product Iswtvwwuf Order intake / Revenue for Skillsoft Content and SumTotal, Recenciliation of non-GAAR financial measures provided in appendic.

120194 reflects 1/31/204 financials for Skillsoft and 927194 for Slobal Knowledge.

2 CY20204 reflects FYE YR financials for Skiltsoft and 12 months ended 11421 for Clotal Knowd

3 Reflects FYE January 3st finandials (e.g., FYE 1/31/22E shown for CY20ZIEL $15M of cost synergies expec(ed in the first bwelve months after clesing. $25M run rate synergies expected by the end of the second
twelve Months post-close.

4 Skillsoft Content includes ~$16M of crder intake / revenue from services in CY20204

va SOther order intake (bookings) /revenue within :he Glabal Knowledge Classrcom Training and Omer lirve itern is ~$200 in CY20204

& Combined adjusted net income ed EBITDA minus expenser nated interest expense minus estimated adjusted taxesat cash tax rate; combined adjusted
net income excludes purchase price amortization A SN EAD: lteone SR o adjusted EBITDA




&I{\SA')I'ORICAL QUARTERLY FINANCIAL PERFORMANCE

JSvolAl ... SCelendarYear2020® 0 CY2020A7 COMMENTARY
Q1A G2a Q3A Q4A + Finished at or above upper
Skillsoft Order Intake (Bookings): end of CY20 ranges
Content 5347 530 559 574 $164 $334
SumTotal 138 32 24 28 40 124 *  Majority of Skillscft order
Total Skillsoft Order Intake (Bookings) $485 $7T1 $82 $102 $203 $458 intake (bookings) generated in
Global Knowledge Order Intake (Bookings): second half of each year ?Ue
Classroom and All Other $175 $33 $6 $12 $12 62 to customer renewal timing
Virtual and On-Demand 116 26 43 38 43 148 e )
Total Global Knowledge Order Intake (Bookings) $291 $59 $47 $50 $54 5211 + Significant shift from legacy
Classroom Training to Digital
Ce Order Intake (Bookings 777 $129 $130 ¥152 $258 $669 | 5
' {Bookings] Offerings at Global Knowledge
Skillsoft Adj. Revenue: 2
Content 5263 385 586 587 586 5344 + CY20adversely impacted by
SumTotal 152 33 32 - | 33 130 :
Total Skillsoft Adj. Revenue $514 $118 $118 s118 $119 $474 - CoviDdislocation
Global Knowledge Adj. Revenue: o Long-term benefit given
Classroom and All Other 5182 $35 59 512 $12 $69 acceleration of Global
Virtual and On-Demand 112 26 43 34 45 147 Knowledge's transition
Total Global K dge Adj. Gross R $294 $61 $53 $46 $57 $216 § : g %
Reseller Fees (34) )] (8) (6) (8) (27) rom in-classroom
Total Global Knowledge Adj. Net Revenue $260 $54 $47 $40 $49 $190 'fff‘:lﬁ]ﬁg to digital
|Combined Adj. Gross Revenue $B08 $179 $171 $165 $176 $691 | OfEtngs
|Combined Adj. Net Revenue $774 $172 $165 $158 $168 $664 = Churn from legacy Skillport
: : Platform
Skillsoft Adj. EBITDA $185 $37 837 545 §25 $145
Global Knowledge Adj. EBITDA 35 4 6 2 & 18
|Combined Adj. EBITDA $219 $41 $44 $47 $31 $163

Mete: Product level view of Order Intake (Bockings) / Revenue for Skillseft Content and SumTotal. Recondiliation of non-CAAR financial measures provided in appendix
1 Cv2018A reflects year ended 131204, financials for Skillsoft and year ended $/27/134 for Global Knowledge.
2CY20204 reflects year ended YR/2IE financials for Skilkoft and year ended 1/1/214 for Global Knowledge.

skillsoft™ &




KEY PERFORMANCE METRICS

($M)

Skillsoft Content Order Intake (Bookings):

Percipio
Dual Deployment
Skillport
Total Skillseft Content Subscription Order Intake {Bookings)
Senvices & One-Time Order Intake (Bookings)
Total Skillsoft Content Order Intake (Bookings)

Skillsoft Sum Total Order Intake (Bookings):
Skillsoft Sum Total Subscription Order Intake (Bookings)
Services & One-Time Order Intake (Bookings)
Total Skillsoft Sum Total Order Intake (Bookings)

d Recurring {ARR):
Percipio
Dual Deployment
Skillport

Total Skillsoft Content ARR
Skillsoft Sum Total ARR

Skillsoft Dollar Retention Rate (DRR):
Percipio
Dual Deployment
Skillport
Total Skillsoft Content DRR
Skillsoft SumTotal DRR

Global Knowledge Order Intake {Bookings)

Global Knowledge Annualized Recurring Revenue (ARR)

CY2019A° __CalendarYear2020® | Cv20208
QzA Q3A Q4A

§32 $10 $10 $11 $32 $64
116 13 27 36 98 174
185 14 18 22 27 81
$333 $37 $55 $69 $157 $318
14 ) 3 4 i 16
$347 $39 $59 $74 $164 $334
$111 $27 $20 $22 $33 $101
27 5 4 8 7 23
$138 $32 $24 $28 $40 $124
§42 $47 851 $57 $76 $76
103 118 154 168 161 161
181 161 126 105 80 80
$327 $327 $331 $329 $317 $317
$111 $107 $101 $101 $99 $99
94% 100% 102% 100% 102% 100%
11% 97% 102% 105% 101% 101%
84% 77% 68% 83% 74% 75%
92% 88% 88% 96% 94% 93%
94%, 96% 79% 99% 93% 92%
$291 $59 $47 $50 $54 $211
$9 $10 $4 $13 $12 $12

k'" ft.b' 1 20194 reflects year ended 1/31/204 financials for Skillsoft and year ended 9/27/194 for Global Knowledge.
SKIISOTL. 2 CY20204 reflects year ended V31/214 financials for Skillseft and year ended 11/214 for Global Knowledge,




TRANSACTION SUMMARY
($M)

PF EQUITY OWNERSHIP

OWNERSHIP

Churchill SPAC 51.4%
Skillsoft S/H 17.0%

Equity PIPE 5390 2 4% 530 36%
Total Shar nstanding 63.4 100.0% 67.8 00.0%

ILLUSTRATIVE CAPITAL STRUCTURE

Cach

Total Debt 1627

Mt Debt 1363 &
CYIDFIE Adj.EBITDAS Bx /MBx

IMterast Expense 11638 53

interast Coverage 12x 3.8x

skillsoft®

ILLUSTRATIVE SOURCES AND USES

SOURCES

Churchill Cast (==n)
ssue Equ 285
Commear 530
Cash on Skillsoft, GK & Churchill Balance Sheet? 23
Take Back Debt* 20
Total Sources 5

USES

Cash Paid to Skills

ssue Equity to soft S/t

Cash Paid to GK Lenders

Take Back Debt* 20

Estimated Transaction Fees 80
Estimated Cash to Balance Sheet” 565
Total Usas $1,6395 100.0%

Notes:

cludes warrants. Also excludes management shares issued under the Incentive Plan of up to 10% of

ill Class A shares outstanding at clesing of the Vlefg[:![

25% F ounccr shares ;ubu.\t to c vesting at $12.50 share price

Irédgr-\ asof l."‘lﬁl Churchill as of 12

$70M for ( obal Knowledge fenders.

.n’zaEAdJ EBIfo\"\ldpolnl

'm. tor Churchill transactions with Skillsoft and Global Knowledge; assumas no redemptions.

certain conditions. Inclu des 3400M second step investment by Prosus - CFIUS upproval

d Assumes no redemp .
e combined total debt and nleresl eanse based on previous capital structures.

9 Skillsoft balance as of 1/31/21, as filed in latest S

-hurchill estimates, management estimates, 5-4. Excludes equity issued to management and
i501s in connection with the consummation of the contemplated transaction, including equity issued
l ndler Churehill's management incentive compensation plan.

‘Ot.ur




SUMMARY OF SHARES OUTSTANDING AT VARIOUS PRICES
(SHARES IN M)

Public Shares as %
st COMMENTARY
Outstanding (Incl /
Total Shares Bxcl Public Shares:
Share Price  Public IPO Shares  Dutstanding Warrants)

+ Includes 62.0M public IPO shares
+ Includes17.25M founder shares

$10.00 £9.0 1634 42.2% [ 422% . )
+ 43M founder shares (25%) re-vest if the share price exceeds $12.50 per share
+ Includes 285M shares issued to Skillsoft shareholders
$12.00 0.0 1880 4214% 1 418% + Includes 53.0M shares issued to PIPE investorsi2!
Warrants:
$14,00 731 1788 40.9% £ 36.5% + Includes 23.0M public warrants issued in connection with the IPO
+ Strike price of $11.50 / share and forced redemption price of $18.00 / share
+ Includes 17.3M private placement warrants purchased or acquired by the sponsor
$16.00 755 1852 40.8% /37 3% 3 - 2
$11.50 strike price; no forced redemption
+ Includes 16.7M warrants issued to PIPE investors at substantively identical terms
$18.00 773 1801 40.7% [ 383% ESthE Dub”C warrants
+ Includes 5.0M warrants issued as consideration for Global Knowledge transaction
£20.00 773 To16 40 4% S 30 % « $11.50 strike price; no forced redemption
Employee Equity:

+ Share count does not include employee equity expected to be issued pursuant to the
incentive plan {up to 10% of shares outstanding at closing of the Merger}.

liotes: Shares and warrants net for Treasury Stock Method (TSM'). Excludes equity issued to management and advisors in connection with the consummation of the contemplated transaction, including equity
issueel uneler ChurERills Managernent INCAnTte ComMPensation pan.

PP 1 Public sha 1oz m.lud ng public warrants (an a TSM bd;ls' Lk % ultowl sh.m,"s "JIS d'\dln Lpublic shares wcludm warra s (on 3 TS basiz) as % of total shares outstanding
ski"soft g el b A By Eroans RIS sporoval e e oA T s =
= £ s S e payBble to Churehil sponsor ToF 10 16 BRUrCPI ot Cherehl orEors Spen, 43




SUMMARY UNAUDITED PRO FORMA CONDENSED COMBINED

FINANCIAL INFORMATION (S-4) (

$M)

FYE 12/31/20*
Total pro forma combined revenue'” $532
Reversal of pro forma adjustments
Skillsoft fresh-start reporting 33
Global Knowledge purchase ac T
Elimination of inter-company revenues 1
2lus impact of Skillsoft reoraanization, primarilyrelated to deferred revenue, 92
E- Combined Adjusted revenue'™ $664
Skillsoft Adjusted Revenue' 5474
~-=lobal Knowledae historical revenue 190
| Combined Adjusted revenue” $664 1
Total pro forma combined net income® $2.593
Reversal of pro forma adjustments (104)
Adjustments based on hi financial o (2,481)
Pro forma combined EBITDA®! s8
Reversal of Churchill purchase accounting, as reflected in pro forma 20
Reversal of Skillsoft fresh-start reporting, as reflected in pro forma 26
Reversal of Skillsoft ,as in pro forma 13
Reversal of Global Kr ge purchase ing, as in pro forma 14
pe=flus.otheradjusiments..! £l
{ Combined Adjusted EBITDA™ $163 !
Source 546
* Amaurtafor theyew ended Decerroe 3. e 31,200, coessor Skilsoft a5 of Jarwagey 5207 and o the period from dugust 28,
‘B20tn Ianuary 31, 2020, the historicl redecessor Siallsoft for 20200, it 27, 2020, opermtionsof nded January |, 2021,
o i 2 Decervioes 77, 208, o Jarutey 2021
1940 forma Combaned ESIT Crredl, Unsiod o Fr kdy cinthes-
2 of st st e b Canata
3 Combaned ‘Churchil, Scllsoft and Global Knowledge. it “Unisuckted Pro Forma Condended Combined Anancil Information”in the 54
the histor Trarchel, Kricwded fos 1 ° Condensed C *inthe 5-4
s heyeae 15,2020 , oty et 201 n the 5 for rEspectively
AT Chrarchil, Skitsctt, o Gloiool Knowiedie. . ondensed © Finthe 54 i i s
net imenest ph . deprenmon,
L ;cmmm;;:;::“n:’:;‘ugé’g»nmcsmmorcma:’;ml;ummwanqemz Formalondensed C inthe 54
skillsoft* == e e s i : T




&%ONCILIATION OF NON-GAAP FINANCIAL MEASURES (S-4)

Fresh-start accounting reduced deferred

CY2020A revenue amount on balance sheet
Skillsoft Global Knowledge A
(321)" (111/21) Combined i
Net Revenue $383 $190 $572 l
‘[ Impact of fresh-startand purchase accounting 89 = 89 i----'
---20¢:ime impactofthe deconsolidation of Canada, £} - 3.
[ Net $474 $190 $664 |
Reseller Fees = 27 27
| Adjusted Gross Revenue $474 $216 $691 |

Netincome (loss) - GAAP $2,670 ($110) $2,561
Interest expense, net 188 3z 220
Provision forincome taxes 47 1 48
Depreciation and amortization 84 14 a7
Impairment of goodwill and intangible assets 332 67 400
Impact of fresh-start and purchase accounting (3,243) - (3,243)

EBITDA 578 $4 §82
Non-recuming retention and consulting costs 13 2 15
Recapitalization and transaction-related costs 48 4 52
Restructuring and contract terminations 6 5 10
Integration and migration related 2 [0} 3
Foreign currency and other non-cash expense 4) 1 @)

Other add backs 2z 2 4
| Adjusted EBITDA $145 $18 $163 |

* RP  Source:5-4
Skl"SOft" 1 Caleulation pursuant to credit agreement operative in those pericds. 45




KEY CUSTOMER WINS IN 3Q AND 4Q CY2020

Company Description Competition Period Skillsoft Value Drivers
Pluralsight * Enterprise Digital Literacy Program solution
: Udemy * Depth of data content in multiple formats
$23B+ revenue manufacturing company Udacity R = Strong bundling of content and professional services
Coursera * Percipio experience
» Leadership training / facilitated leadership program
« Professional services
$5B+ revenue manufacturing company in LinkedIn Learning Q4 = |T, developer & certifications to include mapping to SFIA framework
the healthcare sector Udemy « Multi-modal learning and localisations
* PES for Saba
+ Custom channels and Aspire journeys
Wi + Compliance: Single Source - add to Leadership Q2
$10B+ revenue company in the retail sector oAl Q4 + Customization options via Content Config Tool
« LS. [/Canada/China - quality of content
! : » Breadth and depth of Technology portfolio
sec%? HOn:SIMRRING: gist d + Value of the Aspire Journeys learning paths and immersive Bootcamp
i offerings
+ Enterprise content selution under one vendor
. LinkedIn Learning . M‘ulu-Ianguageca'pablll-_yl .
$3B+ revenue company in the energy Gliraliaht Q3 = After sales support including Pro Services
sector Ui d + Content coverage and delivery styles
L4 + Compliance coverage for a global audience
+« Content alignment to key business initiatives
L] (] t (] =W i
Multi-billion-dollar company in the LinkedIn Learning Bread_th of offering, true enterprise-wide solution
Q3 + Superior customer support experience

telecommuinications sector

Coursera

Percipio platform engaged user-base

skillsoft™




SUMTOTAL: A COMPREHENSIVE LEARNING AND TALENT
MANAGEMENT SYSTEM

7 3 3 3

Chosen platform for industry
leaders in Finance, Insurance,
Pharmaceuticals, Transportation
and other complex, compliance
heavy industries

i + Significant improverment in SumTotal's
Career pathing & development NPS score after two critical

platform upgrades

.

Workforce management

Of the world's Of the largest U.S. Of the five largest Of the world's 10
largest drug and banks U.S. life insurance largest airlines
biotech companies companies
LEADING PLATFORM COMPREHENSIVE SOLUTION TOP PRIORITIES
i=l + Supports every stage of the ° + Recruiting ATTRACT NEW LOGOS
empleyeedeveloprrentiifeccle + Leverage credibility of existing
+ Robust, highly configurable e g customer base of industry leaders
@ systems and best positioned to + Recent case studies (customer wins)
address large, complex,
compliance-oriented use cases o - Learning management WIN-BACK CHURNED CUSTOMERS
E * Marketplace integrations and « Historical churn from legacy platform
strategic partnerships extend . Performance, succession & provides SumTotal with a custormer
customers’ ecosystems . compensation win back opportunity

skillsoft™ i




DISCLAIMER

‘This communication is being made in respect of the proposed morger transaction involving Churchill 1l and Skillioft. €hurchill 11 has filed a registration staternent on Form §-4with the SEC, which includes o provy statement of Charchill 11 and & prospectus of Churchill 11, and
Churchill 11 has filed and will file other documents regarding the propased transaction with the SEC. A definitive praxy siatementipraspectus will alsa be sent 1o the stockholders of Churchill T1 and skillsoft, seeking any requi ckhokler appreval. Before making any voting or
investment decision, investors and secarity holders of Churchill 11 and Skillsoft are urged 1o carefully read the entire registration statement and proxy statement/prospectus and any other relevant dwumms filed with the SEC, as well as any amendments or supplements 1o these
documents, because they contain important information abeut the pmpuu{ lrlnsru:rmn. The documents filed by Churchill 11 with the SEC may be obtained free of charge at the SEC’s website at www.sec.gov. In addition, the documents filed by Churchill 11 may be obtained free
o[ﬁhm from Churchill 1 at i can be ehtained free of charge from Churchill 11upon wrinen request to Churchill Capital Comp 11, 640 Fifth Avenue, 12th Floor, New York, New York 10019, Atin: Sesretary, of by
calling (212) 380-7500.

Churchill 11, Skillsoft and certain of their respective directors and executive officers may be deemed 10 be participants in the solicitation of proxies from the stockholders of Churchill 11, in favor of the approval of the merger. Information regarding Churchill 11's directors and
executive officers is contained in Churchill 11's Annual Report on Form 10K for the year ended December 31, 2019 and its Quarterdy Report on Form 10-Q for the quarterly periods ended March 31, 2020, June 30, 2020, and Seprember 30, 2020 which are filed with the SEC.
Additional information regarding the interests of those participants, the directars and executive afficers of Skillsoft and other persons wha muy be deemed participants in the transaction may be obtained by reading the registration statement and the proxy statement/prospectas
and other relevant decuments filed with the SEC. Free copies of these documents may be obtained as described in the preceding paragraph.

‘This comrunication does not constitute an offer to sell or the solicitation of an offer to buy any securities or a solicitation of any vote or approval, por shall there be any sale of any securities in any state or jurisdiction in which such offer, solicitation, or sale would be unlawful
prior to registration or qualification under the securities laws of such ather jurisdiction.

This comemnication contaias forward-loaking statements

in the meaning of the Private Securities Litigation Referm Act of 1095 including, but not limited to, Churchill 11, Skillsoft's and Global Knowledge's expectations or predictions of future financial or business

or it d-lacking are inherently subject to risks, inties and ions, Generally, that are nat historical facts, w:hdmw statements concerning our possible or assueved future actions, business strategies, events or results
aof , are d-looki These raay be preceded by, followed by or inchude the words “believes,” “estimates,” “expects,” “projects,” “farecasts,” “nsay,” “will” “should* “secks,” "plans,” “scheduled,” “anticipates” or “intends” or similar expressions.
Sucb i :mm risks and imties that may canse actual events, results or performance to differ manerially from those indicaned by such statements. c:min of these risks are identified and discussed in Churchill 11's Form 10-K for the year ended

December 31, 2019 uln‘llr Rigk Factors in Part 1, Item 1A and in the registration statement on Form S-4 discussed above. These risk factors will be impontant 10 consider in determining future results and should be reviewed in their entirety. These forward-looking statements are
expressed in good faith, and Churchill 11, Skillsoft and Glabal Knowledge believe there isa reasonable basis for them. However, there can be ne assurance that the events, results or tremds identified in these forward -looking statements will ocour or be achieved. Forward-looking
statements speak only as of the date they are made, and none of Churchill 11, Skilkaft or Global Knowledge is under any obligation, and expressly disclaim any obligation, 10 update, alter or otherwise revise any forward-looking statement, whether as a result of rew information,
future events or othenwise, except as required by law. Readers should carefully review the statements set forth in the filings, which Churchill 1} has filed or will file fron time to time with the SEC.

In addition to factors previcusly dischosed in Clmchﬂl 10's filings with the SEC and those identified elsewhere in this communication, the fallowing factors, among others, could cause actual results to differ materially from forward -looking statements or historical performance:
nlsnlnyhn meet the closing conditions to 1l illsoft mug!( inchsding nppmu:l by stockholders nlchm:lnll 11 and Skillsoft, and the Global Knowledge merger on the expected terms and schedule and the risk that regulatory approvals required for the Skillsoft merger and the
Global Knowledge merger are not obtained o biained subject t that are not antisipated; delay in closm. the Skillsoft merger and the Global Knowledge merger, failure to realize the benefits expected from the proposed transastions; the effects of pending and
mm islation; fsks related 1o disrup time from engoing business operations due 10 the propased business disruption following the risks related to the impact of the COVID-19 pandeaiic on the financial condition and results of

operations of Churchill 11, Skillsoft and Ghbal Knowledge; risks related to Churchill 11, Skillsoft's or Global K s i other assaciated with mergers, acquisitions and divestisures and legislative and regulatory actions and reforms; and risks of
demand for, and acceptance of, cur pmdum and for cloud-| bami technology |nnul|5 solutions in general; our ability to compete successfully in competitive markets and changes in the competitive environment in our industry and the markets in which we operate; our ability to
develop new products; failure of our oF any breach of security; future regulatory, judicial and legislative changes in our industry; the impact of natural disasters, public health crises, political crises, or other catastrophic events; our
ability toattmct and res employees and qualified technical and sales personnek; fluctuations in foreign currency exchange rates; our ability to protect or obtain intellectual property rights; our ability to mise additional capital; the impact of our indebtedness on our financial
position and operating lle:l'hllltv' and our ability to successfully defend oursehves in legal proceedings.

Ay financial projections in this communication are forward-looking statements that are based on assumptions that are inherently subiest to signifi inties and ies, many of which are beyond Churchill 11's, Skillsefis and Global Knowledge's controel, While
all projections are necessarily speculative, Churchill 11, $killsoft and Global Jedge believe that the af ive financial i ion involves i ingh hlgi\n levels af uncertainty the further out the projection extends from the date of preparation. The
assumptions and estimates underlying the projected results are inherently uncertain and are subject 1o + wide variety of significant business, economic and competitive risks and uncertaintics that could canse scrual results o differ materially from those contained in the
projectians. The inclusion of projections in this communication should nat be reganled as an indication thar Churchill 11, Skillsoft and Global Knowledge, or their represenatives, considered or consider the projections 1o be a reliable prediction of future events.

Anaualized, pro forma, projected and estimated auebers are used for illustrative purpose only, are aat forecasts and may not reflect actaal resulis.

This fcation is not intended to be all-inchigive or 1o contain all the i that a person may in an
loaking statements concerning Ghurchill 11, Skillsaft and Global tedge, the proposed ions or ath d attributable to Churchil
statements abave.

Il 11 and is ot intended 1o form the basic of an investment decision in Churchill 11 All subseguent written and oral forward
, Skillsoft and Glokal Knowledge or any persen acting on their behalf are expressly qualified in their entirety by the cautionary

Some financial § ioa in this icatian, including Adjusted EBITDA and Adjusted EBITDA margin projections, have not been prepared in accordance with generally accepred accounting principles ("GAAP™). Churchill 11 is unable to provide reconciliations to the
moest directly comparable GAAP measures without unreasonable effort due 1o the uncertainty of the necessary information for such calculations.

skillsoft™ i




