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Disclaimer

This communication is being made in respect of the propased merger transaction invalving Churchill Il and Skillsah, Churchill 1l infends fo file a registration statement on Form S-4 with the SEC, which will include a proxy statement of Churchill I and a prospectus of
Churchill 11, and Churchill Il wil fle other documents regarding the proposed transaction with the SEC. A definitive proxy statementiprospectus will also be sent to the stockhalders of Churchill 1| and Skitsoft, seeking any required stockholder approval. Before
making any voling of investmint decision, nmmwmmmnarcnuml Il and Skillsof are urged to canefully read the entine registration statement and proxy statement/prospectus, when they become available, and any other relavant documents filed
wilth the SEC, &s well s any or because they imporant about the proposed transaction. The documents filed by Churchill 1| with the SEC may be obtained free of charge at the SEC's webaite
at www.sac gov. In addition, the documents filed MChth Il may be obtained free of charge from Churchil I at www churchillcapitalcor.com. Altematively, these documants, when avadable, can be obtained free of charge from Churchil Il upon writhen request
1o Churchill Capital Carp 1|, 640 Fith Avenue, 121h Floor, New York, New York 10019, Alta: Secretary, of by caling (212) 380-7500,

Churchill II, Skilsoft and centain of their respe nd executive officers may be deemed 1o be participants in the solicitation of proxdes from the stockholders of Churchill 1, in tavor of the approval of the merger. Information regarding Churchil ii's directors.
and enecutive officers is containgd in Churchil I's Annual Report on Form 10 K for the year ended December 31, 2019 and its Quartedy Report on Farm 10-0 for the quarterly periods ended March 31, 2020, June 30, 2020, and September 30, 2020 which are filed
wilth the SEC. Additional information regarding the interests of those participants, the directors and executive officers of Skiisoft and other persons who may be deemed parficipants in the ransaction may be oblained by reading the registration stalement and the
proxy statement/prospectus and other relevant documents filed with the SEC when they bacome available. Free copies of these documents may be obtained as describad in the preceding paragraph.

This communication does not constiute an offer to sell or the solicitation of an offer fo buy any securities or a salicitation of any vole or apgroval, nor shall there be any sale of any securities in any state or offer, soli of sale would be
uniawful prior to registration or qualification under the securities laws of such other jurisdiction.

FORWARD-LOOKING STATEMENTS. NON.GAAP

This communication contains forward-Ipoking statzments within the meaning of the Private Securities Litigation Reform Act of 1995 including, but not Imited to, Churchil's, Skillsal's and Global Knowledge's expectations or predictions of future financial or business
performance or conditions. Forward-looking stalements are inharently subject 1o risks, uncertainties and assumptions. Generally, stataments that are not historical facts, including statements concaming our possible or assumed future actions, business strategies,
EVENIS OF Tesilts of operations, are forward-looking stalements. These stalements may be preceded by, followed by or include he words “beleves,”“estimales.” ‘expects.” “projects,” “forecasts,” “may,” “will* “shoukd.” ‘seeks,” “plans,” “scheduled,”“anticipates” or
“intends" or simiar expressions. Such forward-looking imvolve risks and inties that may cause actual events, results or performance to differ materially from those indicated by such statements. Certain of these risks are identified and discussed in
Churchill I's Form 10-K for the year ended December 31, 2019 under Risk Factors in Part |, Hem 14, These risk factors will be important to consider in determining future results and should be reviewed in their entirety, These forwardJooking stalements are
expressed in good faith, and Churchill, Skilsof and Global Knowledge bebeve there is a reasonable bass for them. However, these can be no assurance that the events, rasults of trends identified in these forward-looking statements wil occur or be achieved.
Forward-lnoking statements speak only as of tha date they are mada. and noné of Churchill, Skilsoft or Global Knowledge is under any obligation, and exprassly disciaim any obligation, fo update, alter or otharwise ravise any forward-looking statement, whether as
aresullof new informalion, future events or ofhenwise, excepl as required by law. Readers should carefully review the statements set forih in the reports, which Churchil has fled or willfie from tme to bme with the SEC.

In addition to factors previously disclosed in Churchill Il's reports filed with the SEC and those identified elsewhere in this communication, the following tactors, among others, could cause actual results 1o differ matarially from forward-looking statements or historical
performance: ability o meet the closing conditions to the Skilsot merger, including approval by stockholders of Churchil and Skillsoft, and the Global Knowledge merger on the expected terms and schidule and the risk that regulatory approvals required for the
Skillsoft merger and the Global Knowledge merger are not obtainad or are oblained subject to conditions that are not anticipaled; delay i closing the Skilsoft merger and the Global Knowledge merger. falure 1o realize the benefits expected from the proposed
fransactions; the effects of panding and future legislation; risks related o disruption of managemant time from angoing business ians due to the proposed ions; business disruption following the transactions; risks related to the impact of the COVID-19
pandenic on the fnancial candiion and resuls of aperations of Churchil, Skillsol and Glebal Knowledge: risks related to Churchils, Skilsol's or Global Knowledge's ofher wilh mergers, and and

and reguiatory actions and reforms; and risks of demand for, and acceptance of, our products and for cloud-based technology leaming solutions in general: our ability to compete succassfully in competitve markets and changes in the competitive
Environment in our industry and the markets in which we operate; our ability 1o develop new products, Railure of our information lechnology infrastructure or any sgnificant breach of security, future regulatory, judicial ind legisiative: changes in our industry, the
impact of natural disasters, public health crises, political crises, or other catastophic events; our abilty o atract and retain key employees and qualified technical and sales in foreign cumrency eschange ; our ability o protect or obtain
intellectual proparty rights; our ability 1o raise additional capital; the impact of our indebledness on out financial pasition and aparating fexibility; m«:mmm«mmmmmlmms

Any financial projections in this communication are forward-loaking statements that are based mmwwmamﬂmﬂw subyect 1o signdicant uncertainties and contingencies, many of which are beyond Churchil's, Skilsalts and Global Knowledge's

control. While 8l projections are necessarily speculative, Churchil, Skillsoft and Global jpe believe that the p financial information invalves increasingly higher levels of uncenainty the further out the projection extends from the date
of preparation. The and estimates |newmruuummwmnmnmmummmmummmm ECONOM and compeliive fisks and uncertainties that could cause actual resuls 1o differ matenally
from those contained in the ions. The inclusk inthis should not be regarded as an indication that Churchill, Skillsoft and Global or thelr or consider the projections 1o be a reliable
prediction of future events

Annualized, pro forma, projected and estimated numbers are used for ilusirative purpose only, are not forecasts and may not reflect actual results,

This communication is nat intended to be all-inclusive or to contain all the information that a person may desire in considering an investment in Churchill and is not intended o form the basis of an investment decision in Churchill. All subsequent written and oral
forward-looking statements conceming Churchil, Skillsoft and Global Knowledge, the proposed iransactions or other matiers and atiribulablie to Churchill, Skillsofl and Global Knowledge or any person acting on their behalf are expressly quaified in their entirety by
Ihe cautionary statements above.

Som financial information in this communication, including Adjusted EBITDA and Adjusted EBITDA margin projections, have not been prepared in accordance with genarally accepled accounting principles ("GAAP"). Churchill Il is unable to provide reconciliations
1o the most directly comparable GAAP measures wilhou! unveasonable effort due 1o he uncenainty of the necessary information for such calculabons,




Overview of CHURCHILL CAPITAL

Who We Are The Churchill companies
Assat Cdarivate jvuieian

CHURCHILL CHURCHILL

ricle CAPITALT  CAPITALIII
Acquisition January 2019 July 2020
A unique model, the  Creating value by A pioneer in public Announced - =
first GP team Ievgraging the eq uity‘ vehicles for Churchill Partner  Jerre Stead Zaglllfjala;:e
focused purely on active engagement  scale investments s
public equity of high performing Equity Value $178 780
vehicles Fortune 500 CEOs Firm Value $21B $11B1
skillsoft” | CHURCHILL CAPITAL Il
Raised June 2019 $690M
A track record of A competitive edge  The demonstrated CHURCHILL CAPITAL 1V $2.078
acquiring proven, in global sourcing  best partner for Raised July 2020 '
profitable, growing prospective targets . ——
businesses of scale CHURCHILL CAPITALV $400M

Announced September 2020

$35B+ in assets under the Churchil Umbrella

Source: FactSet. Market data as of 11/110/20. 3
(1) Based onvalue at close.




Overview of Prosus

Company Overview Leading EdTech Investor
(Select EdTech Investments)
+ Top ten global consumer internet company / Largest listed in Europe by
asset value u Udemy
+ Leadership position across countries on five continents SO L 0 L EARN

— Early investor in Tencent and OLX

ERUDITUS

EXECUTIVE EDUCATION
+ Listed by Naspers on Euronext Amsterdam in September 2019 under

ticker PRX Investment Philosophy

codelcademy

[BYUS

The Learning App

(As Presented by CEO Bob van Dijk at Investor Day 2019)

— Part of the Euro Stoxx 50 index

Active

-

“When we invest, we bring that operating capability to bear, We're very
hands on.”

- Market capitalization of $170bn+

Focused

“We don't do lots of different things. We do things at scale whan we have a deap

+ Focused on companies with high growth and leadership positions understanding of the business and we can get a good retum"”

addressing big societal needs

“Wa don't flip companies... if we sea the potential of a company, we can be
invested for 10 years, 20, 30 years"

Source: FactSet Market data a3 of 11110720,




Creating the new skillsoft®

Purchase price + Skillsoft ~§1.3B
+ Global Knowledge ~$233M

Combined Valuation + Revenue: 2.2x
multiples" + Adj. EBITDA: 7.6x
+ Levered Free Cash Flow: 5.6x

Capital structure + $530M PIPE®@
+ Net debt of ~§115M, 0.6x Adj. EBITDA®@34)

Ownership(5) « Churchill: ~50%
+ Skillsoft shareholders: ~17%
* PIPE: ~32%

Partners + Churchill Capital
* Prosus
Timing + Proxy Filing as soon as possible

+ Expected closing CY Q1 2021

(1) Based on acquisition values and FYE 1/31/2023€ financials. LFCF assumes ~70% conversion. (2) PIPE subject to certain conditions; $400M incremental investment by Prosus subject to
certain condiiens including CFIUS approval; assumes no redemptions. (3) Based on FYE 1/31/2023E Ad), EBITDA midpaint, (4) Debt includes Skillsof dabt and debt pro forma for Global
Knowledge Iransaction. (5) Excludes impact of warranls, management equity, and portion of Founder Shares unvested and revested at $12.50 share price




Significant value creation opportunity for investors

Skillsoft's implied
valueis ata

significant discount 22
to its peers on

revenue multiples . 1
skillsoft”

Firm Value / CY2022E Revenue

‘:)merstone @ﬂunmam

Firm Value / CY2022E Adj. EBITDA

106.7x

133

7.6x

The Company is Y

unique in its high bkt Fomersione Qv
cash flow generation

unlike many of its Equity Value / CY2022E LFCF

peers 744

561

1
Ski”SOft". famerstone @nwmmur

Source; FaciSet. Markel data as of 1110/20,
(1) Based on acquisition values of Skillsoft and Global Knowledge, Mulliples based on midpeint of FYE 1/31/238 range. LFCF assumes ~70% conversion,




We are creating the new skillsoft® as the world’s leading digital

corporate learning company

6

New skillsoft>

Leader in large, growing, fragmented market
with strong secular tailwinds

Mast comprehensive content, tools and
modalities

Wide reach serving >70% of Fortune 1000 with
600 person sales force in 160+ countries

New Percipio platform and refreshed content at
Skillsoft and new digital offerings at Global
Knowledge driving growth

Platform, sales force and scale enable
accretive, bolt-on M&A

Churchill-led team with Prosus and others
contributing capital and expertise

Source: Churchill estimates.

(1) Pro forma for Churchill transaction wilh Skilseft and Global Knowledge. Midpaint of estimated range; reflects FYE 1/731/23E financials.

Attractive Investment

Business is at inflection point in CY21

Revenue synergies from stronger, multi-modal
tech & dev offerings

Cost synergies from redundant G&A

Financial scale with $700M Revenue & $200M
Adj. EBITDAin CY22', positioning company as
largest and most profitable business in space

Attractive financial profile — subscription
revenue, significant operating leverage and
high FCF conversion

Significant valuation discount to peers




The corporate learning market is large, growing and fragmented

Large market Growing market
Addressable market Global Professional eLearning
market is anticipated fo grow
annually at ~10%("
from 2020 to 2025
~$300B
~$1308 7
+10% p.a. 8458
~$288 e
$288
I Global professional leaming
I US professional learning
B Global professional eLearning
2020 2025

Source: Third-party consullant market research report, Tylon Partnars, Grand View Research,
(1) Within the Global Education Technology market which is anticipated to grow annually at 18% from 2020 to 2027.

Fragmented market

No other corporate digital learming business
with >§500m of revenue

New skillsoft” T

$500M revenue
Wuoacity % opensesame l
N
Linked T Lecrming @ CrossKnowt epci™
PLURALSIGHT iy Bt

O3GULeaming coursera  OREILLY

alX A udemy BIZLERARY




Standalone Skillsoft” is a leading provider of comprehensive
digital corporate learning content and tools

=S

Comprehensive source of digital learning content .
3M alTRan Red Cross

oY Extensivecatalogforbusinessskills, Igadership SAMSUNG | @ @ c c
|  development, compliance, and foundational tech & dev R

000 X"JI.}Ir!:iu.lm fal COX ® mﬂlﬂim
LE } Expansive customer base and relationships with CHROs
and CLOs @ globalpayments @ GD gfe
. . . . Cco i
fotot New Percipio platform supports more immersive learning S st eiorits

= and engagement with higher NPS

Learning assets CY19A revenue' Revenue from

subscriptions?

(1) Reflecls FYE 1/31/204 financials,
(2) Refers o Content business, ~90% with SumTolal included.




Standalone (& Global Knowledge is a world leader in IT and
business skills training

— ! Chosen IT trainer by most leading technology equipment

=0} and software suppliers Develojp

Direct to learner
subscription

f{b Authorized and non-authorized content
GK Polaris Corporate
UNUMITED TRASNING SUBSCRIPTOM Subscrlp“on

0
@j Hands-on, experiential learning led by expert instructors

L Virtual classroom
Cg Available in the classroom, virtually, and on-demand ' courses

Live virtual Customer
classroom courses satisfaction rate

On-demand courses

(1) Global Knowledge 2020 survey of vitual classioom keamars.




skillsoft”™ and € Global Knowledoe complement each other and

position the combined company for growth s
SkiHSOft? . (ilajul Knowledge.

Combined company will cover most verticals in corporate learning

Content 1 Breadth Safety & compliance M M
" (R (rgral of e e _.EM
3 Skill Level Foundational Practitioner
5 Learning experience Assessments and insights M

7 Partnerships LMS partners (e.g., SAP/Success Factors) IT vendor (.., Cisco, Microsoft, AWS, Redhat)

"




. (14 . . . .
The new SKillsoft” will be an industry leader in size, content,

and impact

Size
New
Skillsoft -.$700|\/|
CY22E PF Revenue'
~$200M

CY22E PF Adj, EBITDA'2

Leading 3 Sub $500M revenue
competition

X Negative EBITDA

Source: Company materials

Content

180k+

Courses, videos, and books

200+

Certifications available

3¢ Limited breadth

X Variable depth

Impact

95%

Satisfied classroom learners?

53
NPS for Percipio*

3C Limited hands-on training

x Inconsistent customer
experience

(1) Midpaint of estimated range; reflects FYE 1/31/23E financials, (2) Includes $25M of estimated run-rale cost synergies. (3) Global Knowledge 2020 survey of classroom leamers. (4) Weekly overall NPS score as of $182020.




; W ]
The new skillsoft” will have expansive reach

Of Fortune 1000
>
3M Avbott  aecenture  ALTRaN o
A & atat AtoS angs;E Booz | Allen | Hamilton
/ |
m AN L & g ‘ Learners worldwide
,\ Jb{“. J— Chevron CO
BTQ @®Lapgemini  §gy comscore @CBS g X
ExtonMobil & f I [--\‘. @ globalpayments Google
(iwietsean 4y g Countries worldwide
T @ Hitachi i Tvitae ) 5
Hill Intarrlaﬁt)nal Cﬂnsulting . lea "'“I'IE] Jogon‘.?tt:.gls )I{ JPMorganChase l-l

it % méwmr PSAV  RICOH

KAISER PERMANENTE LOCKHEED MARTIN

Combined sales force

== RBS SAMSUNG S & = TELUS @ TOYOTA
Sprint LLIE FInancial
@ verizon’ \ll SA yahoo.’ Revenue from business

customers’

Sample of cuslomers of combined company
(1) Buginess customens include govarmmant




The new skillsoft” will be the digital corporate learning leader,
with leading positions across segments

Leadership & Business Technology & Developer
Skillsoft's #1 # 2 #2

market ' > . [ 1 ' | g
wiin: SKillsoft” skillsoft” skillsoft” #1
Global
Competiive Linked [} Leaming @ PLURALSIGHT 4/SAIGLOBAL leader
Landscape:
coursera WuoaciTy NAVEX »
/ H
U,Udemy ‘M,Udemy GLOBAL Skl"SOft'
iRl LRN
PRHSESS Linked B Lecrning

:EE'OpenSesame' QA TRALIANT

Note: Skilsoft market shares for self-paced online digital leaming globally, based on inlernal estimales; compelilors’ shares based on inlemal eslimates on revenue allocalions.




Both companies at inflection point and positioned for growth

skillsoft®

First certified interoperable with SAP
Learning (2003)

On-demand video offering (2007)
Broadest content library in market

Relationships with most Fortune 500
companies

Taken private and encumbered with
debt while venture-backed competitors
launched new features (e.g., badging,
credentialing, direct to learner selling)

Launched Percipio
Shifted to learner focus

Started integration with 3rd party
LMSs

Created live instruction capabilities

Launched rebranding effort

1995-2010: Formation
and growth

2010-2020: Roadblocks and
competitive pressures

Present: Intersecting
inflection points

Global Knowledge.

Classroom training for expert
authorized technology

Large, loyal customer base

Largest partner for authorized
vendors (MSFT, AWS, CSCO)

Encumbered with debt, then hit with
COVID-19, causing classroom sales
decline

Accelerated virtual adoption
Launched on-demand subscriptions

Expanded into foundational and
practitioner level IT content fraining

Today we have recapitalized the new
Skillsoft to catalyze its pivot to growth...

15




percipio. platform is the technological
foundation for future growth

“Salt’ optin 1o netifications Sota goal Track your goal Gantle remindees Congratulstory measages

More learning hours'

Stay in the know.

Percipio cohort retention

The Percipio platform Why customers choose Percipio
* Learner focused * Easy interface
+ Skill-based leaming paths * Broad content Increase in retention’
+ Al-enabled * Better engagement
* Badges, opensource content, * Reliable tracking
microlearning, mobile app * Integration with leading LMSs

Sourca: Percipio.com, Skillsoft financials

(1) Compared o Skillsoft legacy platform; increase in retention varies by quarer,




The strength of °’percipio. has been driving customer wins

Company Description

$20B+ TEV company in the

Win Type

Competition

Skillsoft Value Drivers
Learner-driven experience design of Percipio

; ; Winback + Linkedln Learning January 2020 + Strength of new course design
information technology sector + Proven integration with LMS platform
+ Percipio platform integration
Multbilionillar TV network HeadoHead  + Linkedin Leaming ppiizpp M neuroscience research, alidaion of eaming
methodology
+ Leadership development offering
. . + LinkedIn Learning + Aligned to needs of -7 distinct business units
1B: TEV company e MSNESS  HeadtoHead  + Degresd APiI2020  + Highvalue leamings paths and chanmels
+ Udemy + Blend of customer content and channels
. . Y . + Single source provider aligned across the business
B TEV compary e MACal  peagiotead | ke LeAmng May2020  + Enabled key requirements for organization
9 + Strong user experience feedback
; + Breadth of offering; new experience with Percipio
T eI EarlyRenewal  + Linkedin Learning Juy 2020 + Muti-modal content
+ Support for custom content
. fudi i + Breadth of coverage, including compliance
b i ok Renewal  + Linkedln Learning July 2020 + Multi-modal content
9 + Custom content
; ; + Single source provider for T&D, Compliance, L&B
HO0Me company ;‘c':;b”s‘”e“ Winback  + Linkedin Leaming August2020  + Desp T&D capabilties* Labs
+ Customized, mapped to ASG capability framewark
o . + High value learnings paths and channels
WURs:bllion gl compary i the Head-to-Head + LinkedIn Learning September 2020 + Multi-language

digital technology sector

+ Strong user experience feedback




¥bercipio. is exhibiting strong momentum

Percipio vs. Legacy Platform Skillport Performance Comparison
(SM)

B ®percipio. [l Dual Deployment of Percipio & Skilport [l Legacy Platiorm Skilport

5328 $340-360

$300-310 $305-320

Annual Recurring
Revenue

(Excl. SumTotal)

CY19A CY20E CYZIE CY22E
94% 95% - 100% 6% - 102% 87% - 103%
1M11% 95% - 100% 96% - 102% -
B4% T4% - 78% 68% - 76% B
$10 $14-18 $22-30

New Business

Note: Dual Depleyment (DD} reflects cusiomers wha are paying for Percipio and Skilport piatforms. Perciple reflects customens who are only paying for Percipio products. Legacy platform Skillport reflects cusiomers wha are only paying fof legacy platiorm Skilpart
Information shown refiects FYE January 3181 financiats (.9, FYE 173122 shown for CY2021)
(1) CRR represants combined renewal rale, which includes upsel, downsell and chumn of existing customers; CRR does not include new business from new cusiomers




(& Global Knowledge has stabilized with improved product mix

Global Knowledge Sequential Order Intake Progression
(SM)

[l on-Demand B virtual [ Classroom Training & Other

Global
Knowledge

Quarterly
Order Intake!"

§19

Q4CY19 QICY20 Q2CY20 Q3CY20

» COVID-19 expected to negatively impact classroom revenue by ~$120-125M@ offset by
~$40M increase from growth in virtual and on-demand offerings

» Order intake has stabilized and is growing sequentially

* On-demand subscription will be a future growth driver for the business

Nete: Information shown reflects FYE January 31st financias (2.9., FYE 131121 shown for CY2020)
(1) Ovder inlake represents contracted sales commiiments for the forward 12-manth period. 19
(2) Basedon estimated change in total Classoom Training and Other revenua from CY19A to CY20E (FYE January 31° financials).




Churchill-led investor group will accelerate the pivot to growth

CHURCHILL CAPITAL + Prosus

Partnership of Leading EdTech and Cash infusion supports investment in:

Growth Investors Product development and

deployment

Contributing capital, expertise, and Sales and marketing

management talent : N
J Business optimization

Balance sheet restructuring repositions Mergers and acquisitions
business ($1B+ new equity invested

and eliminating ~$1.5B debt and ~$1.0 Talent and culture
sponsor equity)




Churchill strategy to transform the new skillsoft®

@ Product development & deployment V“f| Business optimization
+ Accelerate Percipio migration with LMS integrations * Realize $20M+ in near-term cost synergies
* Integrate and expand tech & dev offerings * Leverage best cost locations
+ Create multi-modal learning journeys with on-demand, * Upgrade back office systems to realize efficiencies and
virtual and classroom integrate future acquisitions
+ Continue to enhance tools, leveraging Al, adaptive [w;o.] Mergers & acquisitions
learning, custom content development * Expand corporate development team and leverage
* Invest in new content organically and through Churchill for opportunity sourcing
partnerships and M&A * Create capability to rapidly acquire and integrate
i . tuck-ins
ali] Sales & marketing « Consider larger, accretive and transformational
+ Complete sales transformation with staffing of customer opportunities in-line with capital policy

acquisition teams

+ Create integrated tech & dev sales team to cross-sell
both companies’ offerings

* Increase marketing and product qualified lead
generation

+ Leverage digital selling tools and Global Knowledge e-
commerce platform to engage learners directly

ﬁ%ﬁalent and culture
* Create high performance leadership team (best athlete)

+ Transform culture, built upon an inspiring purpose, vision
and values

+ Attract and retain top talent at all levels using equity
compensation where appropriate

21




Skillsoft will accelerate growth with strategic acquisitions

. More than 1000 venture-backed
- tuck-in acquisition targets with
less than $100M in revenue '

Platform capabilities

. New use cases
Learning content & tools

skillsoft*

Balance Percipio Size of Customer
sheet  platform salesforce  base 2




Financial Overview Short-Term Metrics

Key Metrics

Order intake
o Revenue from subscriptions
il 625-650 660-690 710-760

Short-Term Adj. EBITDA Margin®

Revenue
(M)

802 650-680 645675 675-725 Net Leverage at Close?*

Cash on Balance Sheet®

Adj. EBITDA
o Long-Term Target Metrics®
-221 145-165 155-175 -130'220
Levered free cash flow Sector Growth Run-Rate
($M) 125-155 Achieved During 2023
65-95
NM NM
CY2019'4 CY202014 CY202114 CY2022145 Target Long-Term Adj. EBITDA Margin

Nose: CY2020 decling primardy dug to decling in classroom revenue at Global Knowledge a5 a result of COVID-19, customer chum from Skilsaft legacy platform, and other impacts mainly

itiributable to COVID-19. Reconcikition of non-GAAP financial measures provided in appendix

(1)  Redects FYE January 31t finarcials (e.g., FYE 1131722 shawn for CY2021). GY2021 includes 515mm of estimated cost synergies; CY2022 includes 328mm of estimated cost synergies

(2) Bagedon FYE 1/31/2023E Adj. EBITDA midpoint

(3)  Assumes no redemplions

(4)  The above unaudited pro fonma non-GAAR financial results prasent the combned results of Skilsol and Global Knowadge, assuming that Ihey had been consohdated for he full LTM pencds
ended 1/31/2019 and 173112020, These unaudsed pro forma nan-GAAP financial resulis do not reflect fresh start accountng for Skilsoft or any purchase accounting adusiments in respect of
Giobal Knowledge. These unaudied pro forma non-GAAP financial results are nol prepared i accordance with Arcle 11 of the SEC's Requiabon S-X and may not reflect other adjusiments
thai would be required in Arlicke 11-compliant financial information. These unaudited pro forma non-GAAR financial results ane nol necessanly indcative of what ihe companies” results would
have been i they had baen under commean control during the pericds presented or of the companies’ future results folowing (he business combination

(5) Assumes ~70% LFCF conversion

Shori-lerm assumptions reference CY2020-C2022 long-term targets reference C2023 and beyond

Long-Term LFCF Conversion

=




Transaction Summary

PF Equity Ownership
(8M)

Cay 1 Ownership "

Shargholders Shares %

Churchill SPAC 818 50.1%
Skillsaft SH 285 174%
Corrmon Equity PIFE nvestors © 5§30 324%
Total Shares Outstanding 1634 100.0%

Shares

%3 ]
285
530

167.8

o
51.4%
17.0%
31.6%

100.0%

Inc. Revested Promote”

+ The sponsor will agree to a portion of promote unvesting and revesting at $12 50
+ Substantial value will be created for investors before Churchill’s sponsor receives all Founder shares

lllustrative Capital Structure

(8M)
Pre-
Restructuring
Cash
Total Qld Debt 2,363
New Debt:
Take Back Debt
AJR Faciily .
Total Debt §2,383
Net Dabt Matric 2,363
CY2022EAd) BBMDA™ 5200 1180/ 11.8¢
hierest Expense §163
Inlerest Covarage 12

Post.

Rastructuring "

$535

610
40
5650
115

33/ 06

853

38

Sourca: Churchill estimates, management estimates

Acquisition Values

+ Skillsoft Purchase Price: §1.38
+ Global Knowledge Purchase Price; §233M

lllustrative Sources and Uses

(M)

$ %
Churchil Cash (1P} ® $700 420%
kssua Buity to Skilsoft SH 285 17.1%
Common Equity PIPE Cash ™ 53 31.8%
Cash from Skillsoft & GK Balance Sheet i 37%
Take Back Debt * 0 5.4%
Total Sources $1,666 100.0%

Uses

$ %
Cash Pad to Skilsoft S'H $505 30.3%
lssue Equity to Skilsoft SH 285 17.1%
Cash Paid to GK Lenders 172 10.3%
Take Back Dabt %0 5.4%
Transaction Fees a0 4.8%
Cash to Balance Sheet 535 32.1%
Total Usas $1,666 100.0%

(1) Excludes warants and management equity, (2) Includes all Founder shares before unvesting and revesting 25% of Founder shares at $12.50 share price. (3) $700M available cash in Churchil Capital, assumes $10M of interest from
cash held in trust. (4) S20M for Skillsoft lenders and STOM for Global Knowledge lenders. (5) Reflects FYE 1/31/23E Adj. EBITDA midpaint. (8) Pra farma for Churchill transactions with Skillsoft and Global Knowledge, assumes no 24
redemplions. (7) PIPE subject to cartain conditions; $400M incremantal investment by Prosus subject to certain conditions including CFIUS approval.




We are creating the new skillsoft® as the world’s leading digital

corporate learning company

6

New skillsoft>

Leader in large, growing, fragmented market
with strong secular tailwinds

Mast comprehensive content, tools and
modalities

Wide reach serving >70% of Fortune 1000 with
600 person sales force in 160+ countries

New Percipio platform and refreshed content at
Skillsoft and new digital offerings at Global
Knowledge driving growth

Platform, sales force and scale enable
accretive, bolt-on M&A

Churchill-led team with Prosus and others
contributing capital and expertise

Source: Churchill estimates.

(1) Pro forma for Churchill transaction wilh Skilseft and Global Knowledge. Midpaint of estimated range; reflects FYE 1/731/23E financials.

Attractive Investment

Business is at inflection point in CY21

Revenue synergies from stronger, multi-modal
tech & dev offerings

Cost synergies from redundant G&A

Financial scale with $700M Revenue & $200M
Adj. EBITDAin CY22', positioning company as
largest and most profitable business in space

Attractive financial profile — subscription
revenue, significant operating leverage and
high FCF conversion

Significant valuation discount to peers

25




Appendix




Jeff Tarr to lead the new skillsoft”

Transformational executive with a track record of success building tech-enabled services companies into frusted industry leaders.

Jeff Tarr
Chief Executive Officer

Execution Experience

® @

Board Experience

mceB [  migswa  DSST

FUILIC SEHOOLE

)6

+ Over last two decades, has built three publicly traded tech-enabled
information companies into industry leaders

+ Will lead the Company to better serve its customers, capitalize on new
technologies, and unlock new markets

+ Former CEO of DigitalGlobe and Hoover's, Former President & COO of HS

Source: DigitalGlobe, Maxar Technologies, and IHS filings, public information, and FactSet.

HOOVERS

Meaningfully Grew DigitalGlobe's Business

(DigitalGlobe's Revenue Over Tenure; § in millions)

2011A 2017A

History of Creating Value for Shareholders
(IHS's Revenue Over Tenure; § in millions)

2005A 2010A

27




Financial Overview

aoieA™  2019™  20208" 20mE™ 20226
Skillzoft Order Intake: )
Conlent $365 §347  $310-3320"
SumTotal 48 18 Ms-10
Total Skillsoft Order Intake $513 $485  $425-5440  $435-$450  $465- 5495
Global Knowledge Order Intake: .
Classroom Training and Other $187 $171 §45-350"
Digital Offerings 126 113 155-160
Total Global Knowledge Order Intake 5313 $285 52005210  5225-5240  5245.5265
Pro Forma Order Intake $826 770 §625-5650  $660-$690  §710-5760
Skillsoft Revenue .
Conlent 5378 $363  $330-5340"
SumTotal 156 152 120-130
Total Skillsoft Revenue $534 $514  $450-5470  $430-$445  5440-5470
Global Knowledge Revenue: .
Classroom Training and Other $199 $180 §55- 360"
Digital Offerings 119 108 145-150
Total Global Knowledge Revenue $318 $288  $200-5210 $215-$230  $235-8255
Pro Forma Revenue $852 $802  $650-$680  $645-$675  $675-$725 |
Skillsoft Adj. EBITDA $211 5185 §130-5145
Global Knowledge Adj. EBITDA 32 6 15-20
Pro Forma Adj. EBITDA ” 5244 $221  §145-5165  §155-§175  §180-5220 |
Pro Forma Adj. Net Income 5908105 §110-§145
Nt Y200 dciprmry detodci i at Global Knowiedge a5 resultof GOVID-19, customer chum from Siilsoh lagacy platform, and other impacts mainly atributabie to COVID-18. Product level view of Order Intake / Revenue for Skitsof
Content and SurTol fron-GAAP pravidéd in appendix,
(1) Roﬂm FYE .hnmr sm imﬂhtea FYE 1131722 shown for CY2021), CY2021 includes §15mm of mmmd cost synergies; CY2022 includes $25mm of estimated cost synergies,
(@) present he combined resulls of SkilkoR and Global Knowiadge, assuming that (hey had been consciidated for the full LTM penods ended 1/31/2018 and 113172020, These unaudited pro foima non-GAAP

Iinmadmmdand reﬂec.‘l mesn sLaN armmlir@ for Skilaah or any purchase accounling adustments in fespect of Glotal aneﬂge These unaugited peo larma Aon-GAAP financial fesuits are not prepared in accordance with Article 11 of the SEC's Regulatisn S.X
and may ot refiect ather adjustmen!s that woukl be required in A 11-compliant financial information. These unaudiled pro forma non-GAAP financial resulls are not nacessarily indicative of whal ha companses’ resulls woukd have been il they had been Undes
comman contral during the pericds presented or of the companies’ fulure results folowing the business combination.

(3)  Suisoft Content incluges ~515mm of order intake / revenue from services in CY20.

(4] Other order intake / revenue within the Global Knowledge Classroom Traming and Other line fiam is ~S20mm in CYZ0.

(5 of non-GAAP proviged in appendb: for Y2018 and CY2019; GY?UNumamnuwﬂmmmmmem'B and CY2019; on a gaing farward basis, the Company intends 1 ing, h il cluding siock-

compensalion. genarally cansstent with the categaries identified on page 34, CY2021 excludes estmated cost 1o achieve synergies of $20)

(8] p.u rorm adjusted net income calculated as adjusted EBITDA minus estimated depreciation expense minus estimated inferest expense mumﬁmmd adjusted taes ot pro forma cash tix rate; pro forma adjusted net income excludes purchase price amortization and

il gther fems excluded from adjusted EBITDA,




Financial Summary

CY2019A - CY2022E Pro Forma Order Intake Bridge

(8M)
5770
| | 520 - 525 $710- 5760
(§37.527)  — $30-545 p——
(323 - $18) $25-530 §660 - 5680
$42 - $47 510 | |
($126- 3121)
CY2018A Skillsaft; Skillsoft: Global Global CY2020E Skillsoft: Global CY2021E Skillsoft; Global CY2022E

Order  Decreasein Decreasein Knowledge: Knowledge Order Increase  Knowledge: Order
Intake!" 2! Content SumTotal  Decreasein Increasein  Intake!'?
Classroom Digital
Training DOfferings
and Other

Increase  Knowledge: Order
Increase Intake!" 2! Increase Intake!" !

Note: CY2020 decling primariy dué to decling in clissroonm rivgnue at Global Knowlédge as a résull of COVID-1%, cuslomer chum fram Skilsaft legacy platform, and other impacts maily attributabie to COMID-18, Product level view of Order Infake ! Reverue far Skiksaft
Contend and SumTotal Reconciiation of non-GAAP financial méasures provided in appéndit

1) Refects FYE January 3188 fnancials (&, FYE 1/31/22 shown for CY2021). CY2021 includes $15mm of estimated cost synergies, CY2022 includes $25mm of estimated cost synergies
() The abowe unaudited pro forma non-GAAP financial results present ihe combined resuits of Skilkah and Global Knowledge, assuming that they had been consolidated for the full LTM periods ended 1131/2018 and 1/31/2020. These unaudiied pro foma non-GAAP

financial resuits o5 nol reflect Iresh slan accounting for SKilRoR or Arry purchade Accounling adustments in respect of Global Knowledge. Thess unawdited peo fonma non-GAAP financial results ane nol prapared in accordance with Articke 11 of the SEC's Regulation 5-X 2

and may not reflect other adjusiments that would be required in Articie 11-compiiant financsal informaticn. These unaudiled pro forma non-GAAP financial results are nat necessarily indicative of whal the comparses’ resuils weukd have Been il they had been under
commen contral during the Deriods oresented or of the companies’ fUture results follwing the business combnation.




Financial Summary (Cont’d)

CY2019A - CY2022E Pro Forma Revenue Bridge

(M)
$802
($33 - §23) —
(832-522) slo.525  (SASZ 75815
$37-842  $650- 8680 — $15-520 SEA5-36TS e
(5125 - §120) ($25-520)

CY2019A Skillsoft Skillsoft: Global Glabal CY2020E Skillsoft: Global CY2021E  Skillsoft Global CY2022E
Revenue!'? Decressein Decreasein Knowledge: Knowledge: Revenuel'? Decrease  Knowledge: Revenue™®  Increase  Knowledge: Revenuel'?
Content SumTotal Decreasein Increasein (Due fo Prior  Increase Increase
Classroom Digital Year Decline
and Other  Offerings in Order

Intake)

Mot CY2020 decling primariy dué to decling in classroom rivnue at Global Knowlédge as a résull of COVID-1%, cuslomer chum fram Skilsaft kegacy platform, and other impacts maily attributabie to COMID-18, Product level view of Order Intake ! Reverue far Skilsaft

Content and SumTotal Reconcikation of non-GAAP firancial measures pravided in appéndit

(1) Refects FYE Jarwary 3158 financials (&.g. FYE 1131722 $hown for CY2021), CY2021 imcledes $15mim of eslimated cost synengies; CY2022 includis $25mm of esimatéd cost Synergies.

(2)  The above unaudited pro forma nen-GAAP financial results present ihe combined resus of Skilkah and Global Knowledge, assuming that ihey had been cansolidated for ihe full LTM pericds ended 1/31/2019 and 1/31/2020. These uaudiled pro foema nan-GAAP 0
financial results oo nol reflect Iresh slan accounting for SKilaR or Ay purchade Accounting Adustments in respect of Global Knowledge. Thess unawdited peo fonma non-GAAP financial results ane nod prapared in accordance with Articke 11 of the SEC's Regulation 5-X
and may not reflect ether adjusiments ihat would be required in Articke 11-compiiant financial information. These unaudiled proforma non-GAAP financtal results are ot necessarily indicative of whal the companes’ resulls weuld have been il thay had been Under
COMMEN Control dunned the Deriods oresented of of the companses’ utune results folkming the business combnation.




Financial Summary (Cont’d)

CY2019A - CY2022E Pro Forma Adj. EBITDA Bridge
(SM)

5221
520 - 535

- $5-510  $180-$220
($10-$15)
$4-59
—] §15  $155-$175
(564 - 544) $62-567 $145-5165 s -
I 85)
(388 - $78) I

CY20194  Skilsoft,  Skillsoft Global Global  CY2020E ProForma: ProForma;  Cost  CY2021E ProForma: ProForma: Additional  CY2022E
Adj Revenue  Expense Knowledge: Knowledge:  Adj Revenue Expense Synergies Adj Revenue  Expense Cost Ad
EBITDA"? Decrease Decrease Revenue Expense EBITDA"® Decrease Flat-ined (partial year) EBITDA"S Increase Increase  Symergies EBITDAM

Decrease Decrease

Mote: CY2020 gecling primandy due 1o dechine in classroom revenue at Global Knowledge a3 a resull of COVID-19, cuslomer chum from Skilsalt legacy platform, and other impacts mamly attributabée to COVID-19. Reconcilaton of non-GAAP financial measures provided in

appendi
(1) Reflects FYE January 318t financials (e.g., FYE 1131722 shown for CY2021). CY2021 mcludes $15mm of estimated cost synengies; CY2022 includes $25mm of estimated cost synargies.
(2) The above unaudited pro forma non-GAAR financial results present the combined results of Skilsoft and Global Knowledge, assiming that they had teen consclidated for the full LTM pericds ended 1/31/2019 and 1/31/2020. These uaudied pro forma non-GAAP

financiad resuits do ot reflect fresh starl accounting for Skillsoh or any purchase accounting adustments In respect of Global Knowledge. These unawdited pro forma non-GAAP financial results ane not prepared in accordance with Article 11 of tha SEC's Regulation §-X

and may not Mmtwwad]uﬁimﬂlsihatwu'd e required in Adicle 11-compliant financial information. These unaudited pro forma nan-GAAP financial results are nat necessarily indicative of what the companies' results would havwe been if they had been under
common contral during the periods presented or of the companies” future results following thie busingss combination




Summary of Shares Outstanding at Various Prices

(Shares in M)

Public Shares as %

of Shares
Outstanding (Incl/
Total Shares Bxcl Public
Share Price Public IPO Shares  Cuistanding Warrants)

$10.00 69.0 1634 42.2% 142.2%
$12.00 700 166.0 42.1% [ 418%
£14.00 731 1788 40.9%  38.6%
§16.00 755 185.2 40.8% [ 37.3%
§18.00 773 180.1 40.7% [ 36.3

$20.00 73 19146 40.4% 1 36.0%

Mote: Shares and warrants ned for Treasury Stock Method (TSWE), Excludes managernent equity.

(1) Public Shates mcluding public warrants (on & TSM basis) a5 % of 1018l shares oulstandng / public shares excluding public wartants (on @ TSM basis) as % of total shares cutstanding

Commentary

Churchill Public Shares:
* Includes 69.0M public IPO shares
+ Includes 23.0M public warrants issued in connection with the IPO
~ Strike price of §11.50/ share and forced redemption price of $18.00 / share

Total Shares Outstanding:

Includes 28.5M shares issued to Skillsoft shareholders

Includes 53.0M shares issued to PIPE investors'?

Includes 16.7M warrants issued to PIPE investors at substantively identical
terms as the public warrants

* Includes 5.0M warrants issued as consideration for Global Knowledge
transaction

- $11.50 strike price; no forced redemption

Includes 17.25M founder shares

- 4.3M founder shares subject to vest only if the share price exceeds $12.50
per share

-

Includes 17.3M private placement warrants purchased or acquired by the
sponsor®

- §11.50 strike price; no forced redemption

(2)  PIPE subject o certain conditions; S400M incremental invesiment by Prosus subject to certain conditons indluding CFILS approval.
Incledes 1.5mm warrants payable to Churchill sponsor for koan ko Churehill 8t Churchil sponaors aption
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Reconciliation of Non-GAAP Financial Measures

Pro Forma Adj. EBITDA Reconciliation

(M)
LTM 13119 LTM 1/31/20
Skillsoft ' Global Knowledge  Combined Skillsoft Global Knowledge  Combined
Pro Forma Revenue $534 $38 $852 8514 $288 802
Pro Forma Net income (loss) - GAAP (5400} (529) (3429) (5849 (s21) (58M)
lerest expense, net 3% b 420 430 % 456
Provision for income faxes 5 (3 2 1 2 13
Depreciation and amartzation 164 2 187 106 19 125
I'rpalrrrenr n! ganawm and mngble assews 16 - 16 441 - 441
Pro Forma EBTOA §182 15 S5 R st
Non-recurring retention and consulling costs 13 13 § 1 6
Recapitalization, financing and acquisition related 1 1 2 21 1 22
R and contract 2 13 16 3 6§ 9
Integration and migration related 7 7 ] &
FX and other non-cash expense 5 0 5 10 1 1
Stock-based compensation - - - -
Other add backs 1 4 5 i 2 3
Pro Forma Adjusted EBITDA 211 $12 $244 §185 36 $2

Nue The above unaudied pro forma non-GAAP financial results present the combined results of Skitsoft and Global Knewledge, assuming that they had been consaikdated foe the full LTM periods ended 1/31/2019 and 153112020, These unaudied pro forma non-

GAAP financial results do not reflect fresh stan accounting fer Skillsoft or any puechase accoun

Fleguiation 5-X and may not reflect cther adjusiments that would be required in Anm11mmnnmmlmm Thesa unaudited gro forma non-

had baen under comman control during the periads presented o of the companies” fulie results folowing the business combination.

(1) Calculation pursuant & cred? agrement opgrativi in those periods,

accounting adustments in respect of Global Knowledge. Thmungﬂhgﬂwromnm -GAAP financial resuls nrermmspared i accordanca with Articie 11 of the SEC's

arne net
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